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This cutting-edge textbook is the most comprehensive introduction to international relations theory available. It argues
that theory is central to explaining the dynamics of world politics, and includes a wide variety of theoretical positions, from
the historically dominant traditions to powerful critical voices since the 1980s. The editors have brought together a team
of international contributors, each specialising in a different theory. They each explain the theoretical background totheir
position before showing how and why their theories matter. The book opens up space for analysis and debate and leaves
students to decide which theories they find most useful in explaining and understanding international relations. The book
is supported by an Online Resource Centre. Student resources: Key points for each chapter Web links Flashcard
glossary Lecturer resources: PowerPoint slides
In decisions about migration, asylum, justice, and order, the transfer of sovereignty from the Member States to the
European Union has been one of the most surprising task expansions in the European project. This book sheds light on
these extraordinarily dynamic institutional developments and the resulting policy outcomes. Comprising both conceptual
and empirical contributions, the book asks whether established theoretical schools of thought still hold true or whether the
institutional conditions induced by the Lisbon Treaty have led to new modes of interaction and given weight to rival
explanations. (Series: Politik, Gemeinschaft und Gesellschaft in einer globalisierten Welt - Vol. 10)
Taiwan's modernization and increasing economic affluence is offered as an example for developing countries.
This title was first published in 2000. This text addresses concerns about regional trade agreements. From a variety of
political and economic angles, it explains the emergence of trade blocs, their internal policies and politics, and their
effects on global trade. It does not provide sequential descriptions and analyses of each of the world's major trading
blocs. The focus here is on a number of causal factors that help explain the emergence of trading blocs and the
development of their relations to and effects on the multilateral trading system. In each chapter, attempts have been
made to draw theoretical and case-based generalizations that may apply to other trade blocs than the used in the
empirical analyses.
The academic field of Peace Studies emerged during the Cold War to address the nature and sources of interstate and
internal conflict and methods to prevent it and deal with its consequences.
How exactly do countries negotiate major international agreements? Until now, reliably impartial accounts of how deals
are made have been rare and usually describe only one side of a multiparty process. Here, Maxwell Cameron and Brian
Tomlin provide the first full, three-country account of the negotiations surrounding the controversial North American Free
Trade Agreement, which went into effect on January 1, 1994. Through extensive interviews with participants from all
sides, Cameron and Tomlin develop a detailed picture of the process by which the United States, Mexico, and Canada
pursued closer economic relations and of the political realities that influenced the politicians and policymakers in each
country. Written in an engaging and accessible style, The Making of NAFTA is a faithful account, built on insider views, of
how the representatives of the three countries prepared for, negotiated, and implemented the agreement. Cameron and
Tomlin show how NAFTA was influenced by the personalities and the multiple, sometimes conflicting objectives of the
individuals involved. They also explore what the negotiations can reveal more generally about the making of public policy
and the importance of international negotiations.
This original look at the dynamics of international relations untangles the vigorous interaction of domestic and
international politics on subjects as diverse as nuclear disarmament, human rights, and trade. An eminent group of
political scientists demonstrates how international bargaining that reflects domestic political agendas can be undone
when it ignores the influence of domestic constituencies.The eleven studies in "Double-Edged Diplomacy" provide a
major step in furthering a more complete understanding of how politics "between" nations affects politics "within" nations
and vice versa. The result is a striking new paradigm for comprehending world events at a time when the global and the
domestic are becoming ever more linked.
This book offers a multidisciplinary approach to the Dispute Settlement Mechanism (DSM) by bringing together
contributions from legal scholars and political scientists. Most of the authors belong to a tightly knit legal epistemic
community, trained at the University of São Paulo and at the top-ranked research and policy centers on WTO law in
Europe. Presenting a novel and unique perspective on the DSM, it provides an analysis of current themes at the heart of
the WTO Dispute Settlement Mechanism through the lenses of scholars with a “developing country” perspective.
Focusing on assessment, substance, and process, it presents a three-fold approach to the analysis and offers a singular
contribution to the scholarly literature on the WTO. The book discusses the topic from the viewpoint of individuals deeply
involved in the scholarly production as well as the daily operation of the mechanism. The contributors include academics
in the fields of international economic law and political science, diplomats, individuals engaged in legal private practice,
and individuals affiliated with the WTO as well as WTO-related think tanks. The result is a balanced perspective on
pressing issues that have arisen and that are likely to remain at the center of the scholarly and policy debate for years to
come.
This book examines the process of Poland’s accession negotiations to the European Union between 1998-2003. An empirical study based
on Robert Putnam’s two-level game model, it charts the influence and role of key domestic actors and groups on the negotiations especially
in three critical, controversial, areas - areas where EU accession threatened to bring about a profound transformation to Polish life agriculture, with particular emphasis on direct payments and production quotas; the purchase of real estate by foreigners; and the free
movement of labour. This book demonstrates the complex interaction between the domestic and international level of negotiations and
furthermore, shows how critical this link can be to negotiation outcomes at the international level. It reveals how susceptible Poland’s
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negotiation process was to domestic pressure, particularly public opinion and interest groups. Drawing heavily on qualitative analysis – such
as press releases, news wires, policy documents, as well as quantitative analyses, such as the use of opinion polls, and supported by indepth, unrestricted interviews with key Polish decision-makers, this book examines the dynamics of policy formation in Poland and shows
how this translated into the final conditions of accession.
Why were the leaders of the United States and the Soviet Union able to negotiate a series of arms control agreements despite the deep and
important differences in their interests during the Cold War? Lisa A. Baglione considers a variety of explanations for the successes--and
failures--of these negotiations drawn from international relations theories. Focusing on the goals and strategies of individual leaders--and their
ability to make these the goals and strategies of their nation--the author develops a nuanced understanding that better explains the outcome
of these negotiations. Baglione then tests her explanation in a consideration of negotiations surrounding the banning of above-ground nuclear
tests, the Strategic Arms Limitation Talks of the 1970s, the negotiations for the limitation of intermediate-range nuclear forces in the 1980s,
and the last negotiations between the Americans and the disintegrating Soviet Union in 1990 and 1991. How these great rivals were able to
negotiate significant arms control agreements not only will shed light on international relations during an important period of history but will
help us understand how such agreements might develop in the post-Cold War period, when arms proliferation has become a serious
problem. This book will appeal to scholars of international relations and arms control as well as those interested in bargaining and
international negotiations and contemporary military history. Lisa A. Baglione is Assistant Professor of Political Science, St. Joseph's
University.
This ePaper analyses the negotiations of an agreement on tax cooperation between Switzerland and Germany in 2012. The paper looks at
the importance of the balance of power and reveals how domestic constraints and a shrinking win-set can affect double-level negotiations. It
also offers an illustration of how governments can shape domestic politics by using international debates while still facing conflicting interests
along the increasingly blurred line of domestic and international interests.
Double-edged DiplomacyInternational Bargaining and Domestic PoliticsUniv of California Press
The Politics of Climate Change Negotiations describes the successes and failures of long international negotiations and most importantly,
examines the lessons they hold for the future. Drawing on more than 100 interviews with climate change insiders in
In this book, Jeffrey Knopf investigates domestic sources of state preferences about whether to seek cooperation with other countries on
security issues. He does so by examining whether public protest against nuclear weapons influenced US decisions to enter strategic arms
talks. The analysis builds on the domestic structure approach to explaining foreign policy, using it as the starting point to develop a new
framework with which to trace the influence of societal actors. The book's finding that protest had a major impact suggests that prevailing
conceptions of the relation between domestic politics and international cooperation need to be broadened. Existing approaches typically
assume that state preferences are set by political leaders or powerful interests, thereby treating the rest of society only as a constraint on
state action. In contrast, this book demonstrates that ordinary citizens can also serve as a direct stimulus to the development of a state
interest in cooperation.
Examines state cooperation over increasingly scarce water resources.
Since the 1990s, Japan’s economic diplomacy has undergone fundamental changes. The reconfiguration of regional and global power
encouraged the Japanese government, in coordination and cooperation with the private sector, to reassess its economic diplomacy policy.
Economic Diplomacy: Japan and the Balance of National Interests illuminates the debates underlying these shifts, the various ways by which
Japan’s reinvention of its economic diplomacy is implemented, and the consequences for Japanese foreign policy at large. The insights
presented in this book can be applied to the study of countries around the world, including but not limited to other states in East Asia that
follow a similar economic growth model, and Western countries.”
This study of American trade policy addresses two puzzles associated with the use of aggressive bargaining tactics to open foreign markets.
First, as the country with greater power and resources, why has the United States achieved more success in extracting concessions from
some of its trading partners than others? Second, why is it that trade disputes between democratic and authoritarian states do not more
frequently spark retaliatory actions than those between democratic pairs? Ka Zeng finds answers to both of these questions in the domestic
repercussions of the structure of trade between the United States and its trading partners, whether the United States has a competitive trade
relationship with its trading partner, or whether trade is complementary. This book offers practical policy prescriptions that promise to be of
interest to trade policymakers and students of international trade policy. Ka Zeng is Assistant Professor of Political Science at the University
of Arkansas, Fayetteville.
It is often said economics has become as important as security in international relations, yet we work with much less than full understanding
of what goes on when government negotiators bargain over trade, finance, and the rules of international economic organizations. The
process of economic negotiation shapes the world political economy, John S. Odell says, and this essential process can be understood and
practiced better than it is now. His absorbing book compares ten major economic negotiations since 1944 that have involved the United
States. Odell gives the inside stories, targeting the strategies used by the negotiators, and explaining strategy choice as well as why the
same strategy gains more in some situations and less in others. He identifies three broad factors—changing market conditions, negotiator
beliefs, and domestic politics—as key influences on strategies and outcomes. The author develops an insightful mid-range theory premised on
bounded rationality, setting it apart from the most common form of rational choice as well as from views that reject rationality. Negotiating the
World Economy reveals a rich set of future research paths, and closes with guidelines for improving negotiation performance today. The main
ideas are relevant for any country and for all who may be affected by economic bargaining.
To what extent does domestic politics affect the agreement reached in an international trade negotiation? In order to address this question,
Christopher C. Meyerson develops an approach to analyzing the relationship between domestic politics and international relations in trade
policymaking. This approach is used to analyze both American and Japanese trade policymaking and US-Japan trade negotiations,
especially during the GATT Uruguay Round agriculture negotiations that occurred between 1986 and 1994. Meyerson not only develops an
innovative approach to the analysis of the relationship between domestic politics and international relations in trade policymaking, but also,
using publicly available GATT documents and publications, US Congressional hearings and Japanese-language sources, provides a strong
narrative description of the roles of the United States and Japan in the GATT Uruguay Round agriculture negotiations.
This book explores foreign policy developments in post-colonial Africa. A continental foreign policy is a tenuous proposition, yet new African
states emerged out of armed resistance and advocacy from regional allies such as the Bandung Conference and the League of Arab States.
Ghana was the first Sub-Saharan African country to gain independence in 1957. Fourteen more countries gained independence in 1960
alone, and by May 1963, when the Organisation of African Unity (OAU) was formed, 30 countries were independent. An early OAU
committee was the African Liberation Committee (ALC), tasked to work in the Frontline States (FLS) to support independence in Southern
Africa. Pan-Africanists, in alliance with Brazzaville, Casablanca and Monrovia groups, approached continental unity differently, and
regionalism continued to be a major feature. Africa’s challenges were often magnified by the capitalist-democratic versus communist-socialist
bloc rivalry, but through Africa’s use and leveraging of IGOs – the UN, UNDP, UNECA, GATT, NIEO and others – to advance development,
the formation of the African Economic Community, OAU’s evolution into the AU and other alliances belied collective actions, even as Africa
implemented decisions that required cooperation: uti possidetis (maintaining colonial borders), containing secession, intra- and inter-state
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conflicts, rebellions and building RECs and a united Africa as envisioned by Pan Africanists worked better collectively.
Examines how the U.S. pharmaceutical industry used the institutions of foreign economic policymaking to protect its pricing flexibility.
This book examines different levels of narcotics control cooperation between the United States, Mexico and Colombia. Victor J. Hinojosa
finds that Mexico is consistently held to a very different standard than Colombia and that the US often satisfies domestic political pressures to
be tough on drugs by punishing Colombia while allowing Mexico much more freedom to pursue different strategies. He also explores the role
of domestic terrorism and presidential reputation in Colombia for the US-Colombia pair and the role of competing issues in the US-Mexican
bilateral agenda for that country pair, finding that congressional pressure and electoral tests exert the most impact on US behavior but that
Mexican and Colombian behavior is best explained in other ways. Together, these findings suggest both the promise of integrating the study
of international relations and comparative politics and important limitations of the theoretical framework.
Revolution within a state almost invariably leads to intense security competition between states, and often to war. In Revolution and War,
Stephen M. Walt explains why this is so, and suggests how the risk of conflicts brought on by domestic upheaval might be reduced in the
future. In doing so, he explores one of the basic questions of international relations: What are the connections between domestic politics and
foreign policy? Walt begins by exposing the flaws in existing theories about the relationship between revolution and war. Drawing on the
theoretical literature about revolution and the realist perspective on international politics, he argues that revolutions cause wars by altering the
balance of threats between a revolutionary state and its rivals. Each state sees the other as both a looming danger and a vulnerable
adversary, making war seem both necessary and attractive. Walt traces the dynamics of this argument through detailed studies of the
French, Russian, and Iranian revolutions, and through briefer treatment of the American, Mexican, Turkish, and Chinese cases. He also
considers the experience of the Soviet Union, whose revolutionary transformation led to conflict within the former Soviet empire but not with
the outside world. An important refinement of realist approaches to international politics, this book unites the study of revolution with
scholarship on the causes of war.
The cities of the developing world are hubs of economic growth, but they are increasingly ecologically unsustainable and unliveable. This
book explores the issues of livelihood and ecological sustainability in cities of the developing world.

The European and American economies are closely interlinked as mutually important investment and trading partners. The
growing intensity of economic interdependence has spurred the transatlantic coordination of rules and standards that can lead to
the formation of non-tariff barriers to transatlantic commerce. But despite impressive government-to-government efforts to
eliminate market barriers, the E.U. and the U.S. have frequently clashed over each other's regulatory policies. The aim of this book
is to explore the domestic sources of cooperation or conflict in transatlantic regulation. The book analyses the role of domestic
factors through three theoretical lenses that are well-established in the study of multilevel systems: the principal-agent approach,
the two-level game metaphor, and through a wider concept of institutionalism which emphasises the links between societal
interests and regulatory ideas with institutional frameworks. The book states that domestic factors embody more obstacles than
opportunities for horizontal coordination. It is argued that transatlantic relations will likely undergo a ‘double movement’ of being
simultaneously shifted upwards to become part of the global governance architecture, and downwards towards broader
involvement of legislators in regulatory matters. Hence, transatlantic regulation might in the near future be shaped more by political
leaders, rent-seeking interest groups and legislators than by networks of technocrats. This book was published as a special issue
of the Review of International Political Economy.
The European Union is one of the world's biggest economies. However, its role as an international actor is ambiguous and it's not
always able to transform its political power into effective external policies. The development of an 'assertive' European Union
challenges the image of an internal project aimed at economic integration and international relations theories based on unitary
state actors. This book systematically links the EU's external relations to existing political theories, showing how existing theories
need to be modified in order to deal with specific characteristics of the EU as an international actor.
In a climate of enhanced global competition, attention for economic diplomacy has substantially grown, as much in the West as in
other parts of the world. This book conceptualizes economic diplomacy and adds to a better understanding of its central place in
the theory and practice of international relations.
Why do some democratic governments succeed and others fail? In a book that has received attention from policymakers and civic
activists in America and around the world, Robert Putnam and his collaborators offer empirical evidence for the importance of
"civic community" in developing successful institutions. Their focus is on a unique experiment begun in 1970 when Italy created
new governments for each of its regions. After spending two decades analyzing the efficacy of these governments in such fields as
agriculture, housing, and health services, they reveal patterns of associationism, trust, and cooperation that facilitate good
governance and economic prosperity.
This book represents one of the first comparative studies of international treaty ratification processes in multiple issue areas. It
employs the comparative case study method, drawing on original research, elite interviews, and discursive analyses of
government documents in Europe, Australia, and North America.
In light of the intertwining logics of military competition and economic interdependence at play in US-China relations, Trading with
the Enemy examines how the United States has balanced its potentially conflicting national security and economic interests in its
relationship with the People's Republic of China (PRC). To do so, Hugo Meijer investigates a strategically sensitive yet underexplored facet of US-China relations: the making of American export control policy on military-related technology transfers to
China since 1979. Trading with the Enemy is the first monograph on this dimension of the US-China relationship in the post-Cold
War. Based on 199 interviews, declassified documents, and diplomatic cables leaked by Wikileaks, two major findings emerge
from this book. First, the US is no longer able to apply a strategy of military/technology containment of China in the same way it did
with the Soviet Union during the Cold War. This is because of the erosion of its capacity to restrict the transfer of military-related
technology to the PRC. Secondly, a growing number of actors in Washington have reassessed the nexus between national
security and economic interests at stake in the US-China relationship - by moving beyond the Cold War trade-off between the two
- in order to maintain American military preeminence vis-à-vis its strategic rivals. By focusing on how states manage the
heterogeneous and potentially competing security and economic interests at stake in a bilateral relationship, this book seeks to
shed light on the evolving character of interstate rivalry in a globalized economy, where rivals in the military realm are also
economically interdependent.
This is a groundbreaking analysis of China's territorial disputes, exploring the successes and failures of negotiations that have
taken place between its three neighbours, namely India, Japan and Russia. By using Roberts Putnam's two level game framework,
Chung relates the outcome of these disputes to the actions of domestic nationalist groups who have exploited these territorial
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issues to further their own objectives. By using first-class empirical data and applying it to existing theoretical concepts, this book
provides a detailed account of China's land and maritime border disputes that is both clear and accessible.
SCOTT copy: From the John Holmes Library collection.

This book examines the Philippine–International Monetary Fund negotiations on petroleum and imports from 1984 to
1994. It develops a midrange theory with which to examine country–IMF negotiations.
Published in 1999. This book provides a detailed analysis of the positions and strategies adopted by Britain during the
1990-91 Intergovernmental Conference which concluded in the Maastricht Treaty on European Union. The main focus is
on the questions of British policy coordination and the factors which determined the government’s position during the
negotiations on European Political Union and European Monetary Union. This is the first major study which reconstructs
the mechanisms of British policy making and notes the internal and external factors which shaped the construction of the
government’s position on the major points of the negotiations. The hypothesis of the book is that domestic politics,
primarily through the Prime Minister’s aim to maintain the unity of the Conservative Party, was the determining factor in
shaping government policy. This view is based upon micro-level empirical analysis undertaken through a methodological
approach of historical interpretation.
Groundbreaking study demonstrating how Japan’s leaders play an important role in diplomacy. A political leader is most
often a nation’s most high-profile foreign policy figure, its chief diplomat. But how do individual leadership styles,
personalities, perceptions, or beliefs shape diplomacy? In Japanese Diplomacy, the question of what role leadership
plays in diplomacy is applied to Japan, a country where the individual is often viewed as being at the mercy of the group
and where prime ministers have been largely thought of as reactive and weak. In challenging earlier, simplified ideas of
Japanese political leadership, H. D. P. Envall argues that Japan’s leaders, from early Cold War figures such as Yoshida
Shigeru to the charismatic and innovative Koizumi Jun’ichir? to the present leadership of Abe Shinz?, have pursued
leadership strategies of varying coherence and rationality, often independent of their political environment. He also finds
that different Japanese leaders have shaped Japanese diplomacy in some important and underappreciated ways. In
certain environments, individual difference has played a significant role in determining Japan’s diplomacy, both in terms
of the country’s strategic identity and summit diplomacy. What emerges from Japanese Diplomacy, therefore, is a more
nuanced overall picture of Japanese leadership in foreign affairs.
Deadlocks are a feature of everyday life, as well as high politics. This volume focuses on the concept, causes, and
consequences of deadlocks in multilateral settings, and analyses the types of strategies that could be used to break
them. It commences with a definition of deadlock, hypothesises about its occurrence, and proposes solutions. Each
chapter then makes an original contribution to the issue of deadlock – theoretical, methodological, or empirical – and
further tests the original concepts and hypotheses, either theoretically or through case-study analysis, developing or
altering them accordingly. This is a unique volume which provides an in-depth examination of the problem of deadlock
and a more thorough understanding of specific negotiation problems than has ever been done before. It will be directly
relevant to students, researchers, teachers, and scholars of negotiation and will also be of interest to practitioners
involved in negotiation and diplomacy.
The China-Africa relationship has so far largely been depicted as one in which the Chinese state and Chinese
entrepreneurs control the agenda, with Africans and their governments as passive actors exercising little or no agency.
This volume examines the African side of the relation, to show how African state and non-state actors increasingly
influence the China-Africa partnership and, in so doing, begin to shape their economic and political futures. The influx of
public and private sector Chinese actors across the African continent has led to a rise of opportunities and challenges,
which the volume sets out to examine. With case studies from Nigeria, Angola, Kenya, South Africa, Ethiopia, and
Zambia, and across the technology, natural resource, manufacturing, and financial sectors, it shows not only how African
realities shape Chinese actions, but also how African governments and entrepreneurs are learning to leverage their
competitive advantages and to negotiate the growing Chinese presence across the continent.
This collection makes available key articles on the Japan-North American relationship from the Meiji era to the present.
Volume one focuses on the necessity of Japanese modernization post-1868 and examines the build-up to the Japanese
bombing of Pearl Harbour. Volume two looks at the post-war period, in which US forces occupied Japan and were
instrumental in its rebuilding as an economic superpower. In the years following this Japan and North America enjoyed a
close yet occasionally fraught relationship, as competitors and allies. Volume two also examines the cultural ramifications
of the influence of North America on Japan, and vice versa. Titles also available in this series include, Japan and South
East Asia: International Relations (2001, 2 volumes, 295) and the forthcoming title Japanese Linguistics (2005, 3
volumes, c.425).
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