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Winner of the Gourmand Award for Best Chef Book; a love-letter to the region, by the
internationally-renowned chef and father of modern Slovenian cuisine. First published in
Slovenian in 2018, this long-awaited, award-winning book has finally been translated to
English. With beautifully written introductory essays for each new stop and robust
narrative elements, it follows a road trip around Slovenia in search of the finest
ingredients in the country, and the best producers of them. Each chapter profiles an
ingredient key to the culture, and the passionate producer or farmer who supplies it,
before delving into two select recipes for each—one interpretation of a traditional
Slovenian dish and one modern presentation—which highlight the product and
showcase its versatility. The reason for this format is simple. For JB, the ingredient is
paramount—the source of inspiration. Every dish in his restaurant is created from
completely fresh ingredients, which he always hand selects and likes to trace back to
their source. So it is only natural that his cookbook would be organized in the same
way. It’s very much a reflection of the chef himself: an innovator rooted in local tradition
and ingredients. Featuring carefully-chosen ingredients like Adriatic fish, beef, game,
fleur de sel, olive oil, prosciutto, wild herbs, goat cheese, and cabbage, you’ll find
recipes such as: Soft red polenta with chanterelle sauce and sour cream Creamed
Jerusalem artichoke soup with truffles, fried Jerusalem artichoke peels, olive oil, and
red peppercorns Red deer fillet with juniper berry sauce, tarragon roll, red Swiss chard
stems, celeriac, and cranberry jam Hazelnut ice cream with olive oil, dark chocolate,
and fleur de sel Fried and cooked beef tendons with honey in wild garlic sauce, with
cold-pressed sunflower oil, vinegar, and wild herbs Chicken in white wine with root
vegetables and new potatoes Prosciutto-wrapped monkfish with celeriac purée, peach
cream, and olive oil jelly Fellow Slovenian Ana Roš (named the best female chef in the
world in 2017) told CNN: “Every country has 'The Chef.' In Slovenia, this is him. Chef
Janez Bratovž is the father of modern Slovenian cuisine.” With the country being
awarded the title of European Region of Gastronomy in 2021, it’s clear that Slovenia
and its beautiful and diverse cuisine is fast becoming the next major culinary
destination, and its time in the spotlight is overdue.
“This book is not just a bargain, it’s a steal. It’s filled with practical, workable advice for
anyone wanting to build wealth.”—Mike Summey, co-author of the bestselling The
Weekend Millionaire’s Secrets to Investing in Real Estate Anyone who seeks financial
wealth must first learn the fundamental truths and models that drive it. The Millionaire
Real Estate Investor represents the collected wisdom and experience of over 100
millionaire investors from all walks of life who pursued financial wealth and achieved the
life-changing freedom it delivers. This book--in straightforward, no nonsense, easy-toread style--reveals their proven strategies. The Millionaire Real Estate Investor is your
handbook to the tried and true financial wealth building vehicle that rewards patience
and perseverance and is available to all--real estate. You'll learn: Myths about money
and investing that hold people back and how to develop the mindset of a millionaire
investor How to develop sound criteria for identifying great real estate investment
opportunities How to zero in on the key terms of any transaction and achieve the best
possible deals How to develop the "dream team" that will help you build your millionaire
investment business Proven models and strategies millionaire investors use to track
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their net worth, understand their finances, build their network, lead generate for
properties and acquire them The Millionaire Real Estate Investor is about you and your
money. It's about your financial potential. It's about discovering the millionaire investor
in you.
The advent of technology has called into question the future role of real estate agents
and mortgage loan originators. Well funded tech firms are attempting to disrupt and
relegate the role of agent and lender in a similar fashion to the once prominent travel
agent. People are more comfortable than ever integrated technology into all aspects of
their lives. Efficiency, speed, and personalization are what consumers demand today
and technology is enabling it. Are you adapting to remain relevant?
The Top 1% Life helps real estate agents leave their “overworked underachiever”
concept behind. Kathleen Black, one of North America’s leading real estate coaches,
has worked with thousands of agents and hundreds of teams to solve this problem.
After transforming 80% of her clients into top 1% producers, her tried, tested, and true
KBCC Ultimate Expansion Strategy shown within The Top 1% Life helps real estate
agents: Make it home in time for dinner Spend their nights and weekends with their
children, spouse, and loved ones Find some help that actually makes a difference Get
their business organized and self-sufficient so everything doesn't depend on them Quit
being on call 24/7 Take an actual vacation – without their phone
The inspirational story of Compass CEO Robert Reffkin, whose mother, mentors, and
search for belonging taught him valuable lessons that anyone with a dream can put into
action today to improve their own quality of life No one expected a dreadlocked fifteenyear-old who cared more about his DJ business than his homework to grow up to
become one of the youngest-ever White House fellows, create multiple nonprofits, and
found a multibillion-dollar company. But Robert Reffkin — raised by an Israeli immigrant
single mother, disowned by his maternal grandparents for being Black, and abandoned
by his father — has always defied the odds. Compass’s mission is to help everyone find
their place in the world, and in these pages, Reffkin distills the wisdom he’s gathered
along his journey. Each chapter offers a part of his life story and a practical lesson,
such as: Love your customers more than your ideas Find someone to give you the
critical feedback others won’t Create your own “rich-kid’s network” The advice in No
One Succeeds Alone will inspire you to dream bigger than you ever have before,
realize your full potential, and give back by helping make someone else’s dreams
come true, too. All author proceeds from No One Succeeds Alone are being donated to
nonprofits that help young people realize their dreams.
Kimberley Kinder explores how active residents in Amsterdam deployed their cityscape
when rallying around civic concerns, turning space into a vehicle for social reform.
Amsterdam's development serves as both an inspiration and a cautionary tale for cities
across Europe and North America where rapid new growth creates similar pressures.
All real estate agents share one thing in common: we're all striving to get to the NEXT
LEVEL of personal and professional success. We want to take our lives, our
businesses, and our selves to the next level. What if you could get there, faster than
you ever thought possible, by simply changing how you start your day? The Miracle
Morning for Real Estate Agents beautifully blends strategy and inspiration in an
enlightening parable from the bestselling authors of The Miracle Morning, (7L) The
Seven Levels of Communication, and The New Rise in Real Estate. This book takes
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you on a journey into the lives of real estate agent Rick Masters and mortgage
professional Michelle Phillips. Rick and Michelle face new challenges as the demands
of their industry have left them stressed, overweight, and unfulfilled. Something has to
change. They attend an event and meet other agents who have transformed their lives.
Although Michelle is optimistic, Rick is skeptical. Little does Rick know, there really is a
not-so-obvious secret that will transform your life in just 30 days. Discover it for yourself
as you join Rick and Michelle on their life-changing journey. You'll learn how 30 days
from today YOUR life and business can be everything you've always dreamed. It's your
time to rise and shine!
From the creator of the popular website Ask a Manager and New York’s work-advice
columnist comes a witty, practical guide to 200 difficult professional conversations—featuring allnew advice! There’s a reason Alison Green has been called “the Dear Abby of the work
world.” Ten years as a workplace-advice columnist have taught her that people avoid awkward
conversations in the office because they simply don’t know what to say. Thankfully, Green
does—and in this incredibly helpful book, she tackles the tough discussions you may need to
have during your career. You’ll learn what to say when • coworkers push their work on
you—then take credit for it • you accidentally trash-talk someone in an email then hit “reply all”
• you’re being micromanaged—or not being managed at all • you catch a colleague in a lie •
your boss seems unhappy with your work • your cubemate’s loud speakerphone is making
you homicidal • you got drunk at the holiday party Praise for Ask a Manager “A must-read for
anyone who works . . . [Alison Green’s] advice boils down to the idea that you should be
professional (even when others are not) and that communicating in a straightforward manner
with candor and kindness will get you far, no matter where you work.”—Booklist (starred review)
“The author’s friendly, warm, no-nonsense writing is a pleasure to read, and her advice can
be widely applied to relationships in all areas of readers’ lives. Ideal for anyone new to the job
market or new to management, or anyone hoping to improve their work experience.”—Library
Journal (starred review) “I am a huge fan of Alison Green’s Ask a Manager column. This book
is even better. It teaches us how to deal with many of the most vexing big and little problems in
our workplaces—and to do so with grace, confidence, and a sense of humor.”—Robert Sutton,
Stanford professor and author of The No Asshole Rule and The Asshole Survival Guide “Ask a
Manager is the ultimate playbook for navigating the traditional workforce in a diplomatic but
firm way.”—Erin Lowry, author of Broke Millennial: Stop Scraping By and Get Your Financial
Life Together
This book provides insights into commercial and residential real estate markets in one of the
world’s fastest growing regions: South Asia. Despite being the growth leader of the future,
South Asia is among the "least integrated" regions with a large need for real-estate-specific
information and knowledge. Scholars and industry practitioners from a variety of backgrounds
come together to provide pan-regional and country-specific insights into—amongst
others—institutional, economic and real estate market characteristics, real-estate-specific
legislation, real estate financing, development and urban planning practices in Bangladesh,
Bhutan, India, the Maldives, Nepal, Pakistan and Sri Lanka. A particular focus of the book is on
topics such as the provision of affordable housing, sustainability, innovative office concepts
such as co-working and the development of real estate investment trust (REIT) markets in
South Asia. This book integrates knowledge on real estate markets in and across South Asian
countries by means of country profiles and case studies to provide industry professionals,
policy makers and scholars with a fundamental understanding of characteristics, opportunities
and challenges in the region. The book is intended for readers with interests in real estate
development, finance and investment, urban planning and housing in South Asia. It is also
suitable as a reference textbook for undergraduate and graduate students in programs
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focusing on real estate, economic development, urban planning and public policy in South Asia
and other emerging countries.
NEW YORK TIMES BESTSELLER WALL STREET JOURNAL BUSINESS BESTSELLER
USA TODAY MONEY BESTSELLER "Tough times make or break people. My friend Gary
teaches you how to make the tragic into magic. Read & reap from this great book." --Mark
Victor Hansen, Co-creator, #1 New York Times best selling series Chicken Soup for the Soul
Co-author, Cracking the Millionaire Code, The One Minute Millionaire, and Cash in a Flash.
Author, Richest Kids in America "Real estate buyers and sellers have to SHIFT their mindset to
new and more creative strategies in this challenging real estate market. This book shows them
excellent ways to survive and thrive." --Robert Allen, author of the New York Times bestsellers
Nothing Down, Creating Wealth, Multiple Streams of Income and The One Minute Millionaire.
"Change happens. It's natural. It's ever present. It's reoccurring. So when markets shift you
need to as well. No one explains this better in the real estate industry than my good friend
Gary Keller and his team of talented co-authors. Their latest book, SHIFT, is perfect for all real
estate professionals. It captures the very essence of a shifting housing market and what
Realtors need to do to thrive therein. SHIFT will help you alter your focus and your actions to
ensure that you get your head back in the game and increase your market share, irrespective
of strong or weak market conditions. It's a great book – read it today." --Stefan Swanepoel,
author of Swanepoel TRENDS Report, 2006-2009 "Need help weathering the storm in today's
real estate market? If so, reach for Gary Keller's new book, Shift-- it's the lifesaver you need
today to thrive tomorrow. Shift is rich in easy-to-understand strategies, charts, and illustrations
that show you exactly what you need to do to thrive in today's very challenging and 'shifted'
real estate market." --Bernice Ross, Inman News The Millionaire Real Estate Series More than
1,000,000 copies sold! SHIFTS happen... Markets shift, and you can too. Sometimes you'll
shift in response to a falling market, and other times you'll shift to take your business to the
next level. Both can transform your business and your life. You can change your thinking, your
focus, your actions, and, ultimately, your results to get back in the game and ahead of the
competition. The tactics that jump-start your business in tough times will power it forward in
good times. No matter the market-shift! SHIFT explores twelve proven strategies for achieving
success in any real estate market, including Master the Market of the Moment: Short Sales,
Foreclosures, and REOs Create Urgency: Overcoming Buyer Reluctance Re-Margin Your
Business: Expense Management Find the Motivated: Lead Generation Expand the Options:
Creative Financing
The revolutionary guide that challenged businesses around the world to stop selling to their
buyers and start answering their questions to get results; revised and updated to address new
technology, trends, the continuous evolution of the digital consumer, and much more In
today’s digital age, the traditional sales funnel—marketing at the top, sales in the middle,
customer service at the bottom—is no longer effective. To be successful, businesses must
obsess over the questions, concerns, and problems their buyers have, and address them as
honestly and as thoroughly as possible. Every day, buyers turn to search engines to ask
billions of questions. Having the answers they need can attract thousands of potential buyers
to your company—but only if your content strategy puts your answers at the top of those search
results. It’s a simple and powerful equation that produces growth and success: They Ask, You
Answer. Using these principles, author Marcus Sheridan led his struggling pool company from
the bleak depths of the housing crash of 2008 to become one of the largest pool installers in
the United States. Discover how his proven strategy can work for your business and master
the principles of inbound and content marketing that have empowered thousands of companies
to achieve exceptional growth. They Ask, You Answer is a straightforward guide filled with
practical tactics and insights for transforming your marketing strategy. This new edition has
been fully revised and updated to reflect the evolution of content marketing and the increasing
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demands of today’s internet-savvy buyers. New chapters explore the impact of technology,
conversational marketing, the essential elements every business website should possess, the
rise of video, and new stories from companies that have achieved remarkable results with
They Ask, You Answer. Upon reading this book, you will know: How to build trust with buyers
through content and video. How to turn your web presence into a magnet for qualified buyers.
What works and what doesn’t through new case studies, featuring real-world results from
companies that have embraced these principles. Why you need to think of your business as a
media company, instead of relying on more traditional (and ineffective) ways of advertising and
marketing. How to achieve buy-in at your company and truly embrace a culture of content and
video. How to transform your current customer base into loyal brand advocates for your
company. They Ask, You Answer is a must-have resource for companies that want a fresh
approach to marketing and sales that is proven to generate more traffic, leads, and sales.
Start building your real estate fortune today! Gary Keller reveals all the secrets Two books in
one comprehensive ebook package! "Gary Keller knows the beauty of a simple path to a
spectacular goal!” —Mark Victor Hansen, co-creator, #1 New York Times bestselling series
Chicken Soup for the Soul, and co-author, The One Minute Manager Keller Williams has grown
into one of North America’s largest real estate firm—and it continues to grow even during one
of the worst markets in history. In Millionaire Real Estate Agent—Success in Good Times and
Bad, co-founder and Chairman of the Board Gary Keller shares the methods has taught to
hundreds of thousands of successful agents. This two-in-one ebook package gives you the
knowledge and skills you need to take your career and success to the next step. Millionaire
Real Estate Agent—Success in Good Times and Bad contains: The Millionaire Real Estate
Agent In order to make it big in real estate, you have to learn the fundamental models that
drive the best agents in the industry. In The Millionaire Real Estate Agent, Gary Keller applies
his lifetime spent in the business to give you the knowledge and skills you need succeed. This
unparalleled guide reveals: Three key concepts that drive mega-agent production Essential
economic, budgetary, and organizational models The secrets to how millionaire real estate
agents think How you can get on the million-dollar-a-year real estate career path SHIFT More
than 1,000,000 copies sold! Markets shift, and you can, too. Sometimes you'll shift in response
to a falling market, and other times you'll shift to take your business to the next level. Both can
transform your business and your life. You can change your thinking, your focus, your actions,
and, ultimately, your results to get back in the game and ahead of the competition. SHIFT
offers twelve proven strategies for achieving success in any real estate market, including:
Short sales, foreclosures, and REOs Overcoming buyer reluctance Expense management
Lead generation Creative financing
• More than 500 appearances on national bestseller lists • #1 Wall Street Journal, New York
Times, and USA Today • Won 12 book awards • Translated into 35 languages • Voted Top
100 Business Book of All Time on Goodreads People are using this simple, powerful concept
to focus on what matters most in their personal and work lives. Companies are helping their
employees be more productive with study groups, training, and coaching. Sales teams are
boosting sales. Churches are conducting classes and recommending for their members. By
focusing their energy on one thing at a time people are living more rewarding lives by building
their careers, strengthening their finances, losing weight and getting in shape, deepening their
faith, and nurturing stronger marriages and personal relationships. YOU WANT LESS. You
want fewer distractions and less on your plate. The daily barrage of e-mails, texts, tweets,
messages, and meetings distract you and stress you out. The simultaneous demands of work
and family are taking a toll. And what's the cost? Second-rate work, missed deadlines, smaller
paychecks, fewer promotions--and lots of stress. AND YOU WANT MORE. You want more
productivity from your work. More income for a better lifestyle. You want more satisfaction from
life, and more time for yourself, your family, and your friends. NOW YOU CAN HAVE BOTH —
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LESS AND MORE. In The ONE Thing, you'll learn to * cut through the clutter * achieve better
results in less time * build momentum toward your goal* dial down the stress * overcome that
overwhelmed feeling * revive your energy * stay on track * master what matters to you The
ONE Thing delivers extraordinary results in every area of your life--work, personal, family, and
spiritual. WHAT'S YOUR ONE THING?
The Retail Market Study 2015 of The Location Group is the one and only study of its kind
worldwide. The focus of the Retail Bible are the 150 of the most notable international cities of
the fashion and retail world and more than 3'000 store openings on 1,670 pages. Over 1,300
retailers, 800 shopping streets and 500 shopping centers were analyzed. The study reached
more than 250,000 readers worldwide so far.

Maloof has built a stellar career by farming for-sale-by-owner listings. He made six
figures his first year as a real estate agent using his prospecting plan. Now, he shows
other agents how they can do the same.
Data Doesn't Lie: Figure Your Success From The Facts Fact: Demographics determine
the direction of our country and they certainly determine the direction of your business.
The numbers aren t going anywhere; our population will continue to grow and change.
You can either choose to ignore the numbers, a detriment to your business, or you can
learn to understand to the numbers. As a leader, it is key to collect the necessary data
to spot prevailing trends, not only to make the best possible decisions but also to know
what to anticipate with customers for years to come. In Big Shifts Ahead, John Burns
and Chris Porter are sharing their expertise in research analysis and consulting so that
you may learn strategies to: Plan your business better. Support your decisions with
facts. Clarify the confusion with the groupings used in this book."
Transform your real estate business into a sales powerhouse In The High-Performing
Real Estate Team, experienced real estate coach Brian Icenhower shares the systems
and secrets of top real estate agents and brokerages. The book offers actionable
systems and processes that can be immediately implemented to take you, your fellow
agents, and your team or brokerage to the next level. Focusing on the 20% of activities
that drive expansion, this book shows you how to create renewed enthusiasm,
productivity, engagement, and exponential growth at your real estate team. With this
book, you will: Discover how to create a viral goal that spreads throughout your team
and drives change Learn to focus on core activities that result in the majority of your
growth and productivity Cultivate personal responsibility with public accountability and
accelerate growth with a custom team dashboard that measures metrics for success
Written for real estate agents, teams, brokerages and franchise owners, The HighPerforming Real Estate Team is an indispensable resource that will guide you toward
growth while providing you with the resources and downloadable materials to reach
your goals faster.
USA TODAY BESTSELLER Take HOLD of your financial future! Learn how to obtain
financial freedom through real estate. The final book in Gary Keller’s national bestselling Millionaire Real Estate Investor trilogy teaches the proven, reliable real estate
investing process to achieve financial wealth: 1. Find – the right property for the right
terms and at the right price. 2. Analyze – an offer to make sure the numbers and terms
make sense. 3. Buy – an investment property where you make money going in. 4.
Manage – a property until it’s paid for or you have a large amount of equity to leverage.
5. Grow – your way to wealth and financial freedom.
Extraordinary policy measures have eased financial conditions and supported the
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economy, helping to contain financial stability risks. Chapter 1 warns that there is a
pressing need to act to avoid a legacy of vulnerabilities while avoiding a broad
tightening of financial conditions. Actions taken during the pandemic may have
unintended consequences such as stretched valuations and rising financial
vulnerabilities. The recovery is also expected to be asynchronous and divergent
between advanced and emerging market economies. Given large external financing
needs, several emerging markets face challenges, especially if a persistent rise in US
rates brings about a repricing of risk and tighter financial conditions. The corporate
sector in many countries is emerging from the pandemic overindebted, with notable
differences depending on firm size and sector. Concerns about the credit quality of hardhit borrowers and profitability are likely to weigh on the risk appetite of banks. Chapter 2
studies leverage in the nonfinancial private sector before and during the COVID-19
crisis, pointing out that policymakers face a trade-off between boosting growth in the
short term by facilitating an easing of financial conditions and containing future
downside risks. This trade-off may be amplified by the existing high and rapidly building
leverage, increasing downside risks to future growth. The appropriate timing for
deployment of macroprudential tools should be country-specific, depending on the pace
of recovery, vulnerabilities, and policy tools available. Chapter 3 turns to the impact of
the COVID-19 crisis on the commercial real estate sector. While there is little evidence
of large price misalignments at the onset of the pandemic, signs of overvaluation have
now emerged in some economies. Misalignments in commercial real estate prices,
especially if they interact with other vulnerabilities, increase downside risks to future
growth due to the possibility of sharp price corrections.
The Congressional Record is the official record of the proceedings and debates of the
United States Congress. It is published daily when Congress is in session. The
Congressional Record began publication in 1873. Debates for sessions prior to 1873
are recorded in The Debates and Proceedings in the Congress of the United States
(1789-1824), the Register of Debates in Congress (1824-1837), and the Congressional
Globe (1833-1873)
2018 Axiom Business Book Award Winner, Gold Medal Stop Selling! Start Solving! In
Ninja Selling, author Larry Kendall transforms the way readers think about selling. He
points out the problems with traditional selling methods and instead offers a sciencebased selling system that gives predictable results regardless of personality type. Ninja
Selling teaches readers how to shift their approach from chasing clients to attracting
clients. Readers will learn how to stop selling and start solving by asking the right
questions and listening to their clients. ?Ninja Selling is an invaluable step-by-step
guide that shows readers how to be more effective in their sales careers and increase
their income-per-hour, so that they can lead full lives. Ninja Selling is both a sales
platform and a path to personal mastery and life purpose. Followers of the Ninja Selling
system say it not only improved their business and their client relationships; it also
improved the quality of their lives.

You’ve captured great images with your DSLR, now what? Jerry Courvoisier
provides an easy-to-follow road map for importing, organizing, and editing your
images using the best features of Adobe Photoshop Lightroom 2 and Adobe
Photoshop CS3. The combined power of using both programs—automation with
Lightroom and specialized processing in Photoshop—offers a complete and
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flexible solution for serious hobbyists and pro photographers alike. In this
accessible and beautifully illustrated guide, learn about: The essential DSLR
gear, with suggested computer and laptop configurations, digital darkroom and
color management setups, and best capture formats for your style of shooting.
General preferences and display options to customize and enhance your
workflow. The Lightroom 2 modules to effectively organize, process, and catalog
your images. Integration with Photoshop CS3, including making panoramas and
high dynamic range (HDR) images. Advanced Photoshop CS3 techniques to
create stunning results: converting images to black and white, painting with light,
selective focus, diffusion effects, layer masking, and special blending modes.
Loaded with tips and techniques from a seasoned photographer, including a preshoot checklist for camera settings, Courvoisier delivers a digital workflow system
that allows you to spend less time at your computer and more time behind the
camera capturing great images. “Jerry Courvoisier is, plain and simple, one of
the best teachers of digital workflow and image management working today. He
demystifies the digital world for both the beginner and the advanced user. For
anyone shooting digital pictures, this book simply has to be on your shelf.” —Joe
McNally, photographer and author of The Moment It Clicks
The Europe Real Estate Yearbook 2005 places commercial property in a
financial context. It seeks to bridge the gap between the world of real estate
development and the world of indices. With the aim to create a more transparent
market, it presents analyses of European property funds, round table discussions
with investors and developers, interviews with industry leaders, Whos Who and a
European Index.Europe Real Estate is published in co-operation with RICS,
EPRA, IPD, GPR, INREV, AFIRE, ULI, CoreNet and GRI.Special featuresCRE
and RICS are Bridging an OceanHines: Follow the marketsEPRA goes from
strength to strengthPortrait of architect Mario BottaINREV crusading for nonlisted transparencyMan of the Year: Jan Doets, ING Real EstateUBS about
REITS and listed real estateProf. Dr. S. Eijffinger: Europe integrates through the
backdoorRICS: President Barry Gilbertson about IFRSIPD: Rupert Nabarro about
20 years of IPDICSC: serving shopping center professionalsEPC: interview with
Hans MartensRound table: Central and Eastern EuropeEditors choice: Real
Estate Fund for schools in AfghanistanAn overview of the major real estate
developments in EuropeIndustry Trends: the expert opinionFinancial Pages
featuring the 100 biggest listed real estate funds
From the bestselling author of Ecohouse, this fully revised edition of Adapting
Buildings and Cities for Climate Change provides unique insights into how we
can protect our buildings, cities, infra-structures and lifestyles against risks
associated with extreme weather and related social, economic and energy
events. Three new chapters present evidence of escalating rates of
environmental change. The authors explore the growing urgency for mitigation
and adaptation responses that deal with the resulting challenges. Theoretical
information sits alongside practical design guidelines, so architects, designers
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and planners can not only see clearly what problems they face, but also find the
solutions they need, in order to respond to power and water supply needs.
Considers use of materials, structures, site issues and planning in order to
provide design solutions. Examines recent climate events in the US and UK and
looks at how architecture was successful or not in preventing building damage.
Adapting Buildings and Cities for Climate Change is an essential source, not just
for architects, engineers and planners facing the challenges of designing our
building for a changing climate, but also for everyone involved in their production
and use.
Publishes in-depth articles on labor subjects, current labor statistics, information
about current labor contracts, and book reviews.
"This is it-golden lessons on getting to the top as a real estate agent and staying
there!" -John Robinson, founder of PassionQuest Technologies LLC, No. 1 bestselling author and master business coach "A lot of sound advice and a lot of
laughs." -Chuck Lamb, past president, California Association of Realtors Topproducing real estate broker and award-winning humorist Cathy Turney shows
real estate sales people how to reliably achieve and sustain a six-figure income
in this laugh-out-loud exposé and how-to book about the real estate sales
business. As managing partner at Better Homes Realty in the San Francisco Bay
Area, Cathy has seen it all in her 25-plus-year real estate career and ranks in the
top 10 percent of all real estate agents in sales production nationally. Whether
you are a newly licensed real estate agent, an experienced pro, or someone who
wants to learn what Realtors do all day and many nights, you will find this book
adds greatly to your success and ability to smile! "Laugh Your Way to Real
Estate Sales Success raises the bar for others of its kind. Top-notch success
tips, practical solutions to challenges, and how to consistently make money in a
field that tests one's perseverance-all are delivered with wit and candor." -Judd
McIlvain, Emmy Award-winning TV and radio consumer reporter Bonus! Inside
this book you will find a link to three valuable perks: 1. "Inspire Me" weekly text
messages about real estate sales and marketing to keep you on track and
smiling! 2. A sample of Cathy's highly successful real estate prospecting
newsletter with pointers on what to include, why to include it, where to find the
information, and how to distribute it. 3. Coaching in Cathy's monthly conference
call forum - FREE! Order a copy of this book now and take your sales and smiles
to a whole new level.
In Real Estate Titans, Erez Cohen shares the advice and learnings of the world's
leading real estate experts to create a guide for becoming a savvier real estate
player. Cohen draws on his experience as a research and teacher’s assistant at
Wharton Business School with an investment expert—and his mentor—Dr. Peter
Linneman. Throughout his career, Cohen has collected first-hand knowledge
from meetings with such real estate titans as Ronald Terwilliger, Sam Zell,
Joseph Sitt, and numerous others. Cohen wanted to understand how these real
estate giants became so successful, so he refined his quest into three critical
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questions: What inspires these titans to work so hard and reach such
extraordinary levels of success? What are the main elements and traits inside of
them that propel them to be so grandiose? How have these individuals, who had
less resources, succeeded on a much bigger scale than so many of their
competitors? Real Estate Titans contains the 7 key lessons distilled from
interviews with several of the world’s greatest real estate investors. These critical
lessons offer insight into the mindset, tactics, and habits that each of the
interviewed titans possess. Once you implement these key ideas—which you
won’t find anywhere else—into your business, it will grow exponentially within a
matter of months. Real Estate Titans offers an insider’s view into several of the
most successful investors on the planet. The book’s compelling stories and
lessons show why real estate is such a wonderful and important business, and it
also offers a roadmap for becoming a world class real estate player.
FLIP, the third book in the National Bestselling Millionaire Real Estate Series
(More than 500,000 copies sold!) FLIP provides a detailed, step-by-step process
to analyze each investment, identify the best improvements, accurately estimate
the costs and intelligently oversee the construction. It takes out all the guess
work and almost all of the risk. Here's what industry experts are saying about
FLIP: "Read this book before you flip that house! FLIP is an indispensable stepby-step guide to flipping houses that you will refer to again and again." -Carlos
Ortiz, Executive Producer, "FLIP That House" (TLC's most popular real estate TV
show) "At HomeVestors, we're in the business of buying and selling homes for
profit and I can attest that there are few, if any, who can rival Rick's and Clay's
expertise when it comes to fixing up houses for profit. This book is a must-read
for any investor." -Dr. John Hayes, President and CEO of HomeVestors of
America (the largest homebuyer in America) "FLIP is a must-read book for
everyone in the real estate business. Every agent should have this book. They
should read it and master its contents. Why? Because it is the best guide ever
written on how to evaluate real estate and how to add value to a house." -Gary
Keller, Founder and Chairman of the Board of Keller Williams Realty International
and author of bestselling The Millionaire Real Estate Agent and The Millionaire
Real Estate Investor "For anyone looking to build wealth in real estate, FLIP
provides a step-by-step approach that really works in any market." -Loral
Langemeier, bestselling author of The Millionaire Maker FLIP extends the
national bestselling Millionaire Real Estate series with a step-by-step guide that is
quickly becoming "the model" for successfully finding, fixing and selling
investment properties for profit. Based on their involvement in over a 1,000 flips,
Rick Villani and Clay Davis walk you through the proven five-stage model for
successfully flipping a house: FIND: How to select ideal neighborhoods, attract
sellers, and find houses with investment potential ANALYZE: Identify which
improvements to make and analyze the profit potential of any house BUY: How to
arrange financing, present the offer, and close on the purchase FIX: A 50-step,
easy-to-follow plan for fixing up houses that keeps you on time, in budget and
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assures top quality SELL: How to add finishing touches to quickly sell for
maximum profit Woven through the book is an entertaining narrative that follows
the flipping adventures of Samantha, Ed, Bill, Nancy, Amy and Mitch as they find,
buy, fix and sell their first investment houses. With all this plus the experience of
over a thousand flips condensed into one book, FLIP gives new investors the
tools they need to avoid common pitfalls, make a profit, and enjoy the process of
house flipping. Rick Villani and Clay Davis are senior executives at HomeFixers,
North America's leading real estate rehab franchise. HomeFixers has been
involved in more than 1,000 flips nationwide.
"With Rent-to-Sell, Wendy Patton offers a timeless, proven solution to getting your house sold
so you can move on to your next opportunity. It's a strategic must-read for sellers seeking
creative options and the real estate agents that support them. Gary Keller New York Times
best-selling author of SHIFT: How Top Real Estate Agents Tackle Tough Times "Wendy
Patton hit the nail on the head with this one. Wendy covers every aspect from preparing your
house for sale to the nitty-gritty paperwork. Wendy is truly a remarkable lady who is more
qualified than anyone to teach on this subject. In fact, I would tell you that YOU'RE CRAZY if
you don't read this book because it is the most detailed book I have ever seen on the
subject...period! Than Merrill Real Estate Investor, Founder of FortuneBuilders.com and Star of
A&E's "Flip this House" "Ta daaa... a real "how to" book that covers the creative methods of
selling with tremendous detail from "A to Z." It is a survival manual for the Real Estate
Professional and the seller." Kathleen Sanchez Associate Broker/Owner Coldwell Banker
Shooltz "Wow, talk about timing! This book must be read now by anyone trying to sell their
home or any real estate agent that wants to serve their clients more effectively." David Lindahl
Real Estate Investment Expert (ReMentor.com) Best Selling Author of Emerging Real Estate
Markets and Multi Family Millions and www.rementor.com
Take your real estate career to the highest level! "Whether you are just getting started or a
veteran in the business, The Millionaire Real Estate Agent is the step-by-step handbook for
seeking excellence in your profession and in your life." --Mark Victor Hansen, cocreator, #1
New York Times bestselling series Chicken Soup for the Soul "This book presents a new
paradigm for real estate and should be required reading for real estate professionals
everywhere." --Robert T. Kiyosaki, New York Times bestselling author of Rich Dad, Poor Dad
The Millionaire Real Estate Agent explains: Three concepts that drive production Economic,
organizational, and lead generation models that are the foundations of any high-achiever's
business How to "Earn a Million," "Net a Million," and "Receive a Million" in annual income
Breakthrough marketing techniques for reigniting growth and profitability! Real-time marketing,
social networking, Web 3.0, and more! Three full books of proven solutions for driving
breakthrough growth and profitability! Master a six-step strategy for real-time marketing that
reignites growth… choose the right social networking tools and resources for your business…
reach and motivate customers using advanced Web 3.0 marketing techniques your
competitors haven’t discovered yet… and much more! From world-renowned leaders and
experts, including Monique Reece, Rawn Shah, and Michael Scott Tasner
In 2005, Mo assumed her current role as vice chairman of the board of Keller Williams Realty.
?After decades of success, which earned her innumerable professional accolades and awards,
Mo is focused on the future. She continues to nurture the Keller Williams culture through
training, coaching and consulting with Keller Williams associates and leaders. Her most recent
and exciting endeavor has been writing this book: A Joy-filled Life, which she is currently
touring North America and speaking about. In 2014, she also launched MoAnderson.com.
Through this online mentorship platform, Mo shares life-changing principles to a rapidly
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growing community of members. In every way, Mo is committed to leaving a legacy: the higher
purpose of business is to give, care and share.
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