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Hope and Optimism for Life’s Battle “Life is a puzzle, to be sure… but to every puzzle there is an answer.” The power to do anything you
want resides only within you. Be A Winner urges you to make use of it and be everything you have ever wanted to be. The author, Norman
Vincent Peale, has outlined in this book, methods of living and attitudes of mind that you can follow to win over any obstacle that may come
your way in life. It highlights all the possible sources of your spiritual and personal power and tells you how you can use them to your best
possible advantage. Norman Vincent Peale, one of the most influential clergymen of the 20th century, is the author of forty-six books,
including the international bestseller The Power of Positive Thinking. He was a progenitor of the theory of “positive thinking”.Dr. Peale’s
legacy continues today through the Peale Center for ChristianLiving, the Outreach Division of Guideposts.
What Makes Winners Win? Every serious poker player knows there's a big difference between playing well and winning: Winners
successfully master specific attitudes and habits. What Do I Need To Win? It's right in your hands. Poker guru Dr. Alan N. Schoonmaker
explains the key skills that enable winners to bring in the money. With his expert guidance you can master them, too. You'll learn to: •
Manage risk and information • Develop better discipline • Improve your decision-making processes • Focus on the right issues • Choose the
information you give others • Control your reactions to feelings • Act decisively By mastering the behaviors and skills that Schoonmaker
teaches, you'll be able to play more confidently--and win more often. Alan N. Schoonmaker, Ph.D, is the author of Your Worst Poker Enemy,
Your Best Poker Friend, and the top-selling The Psychology of Poker; he is also a columnist for Card Player magazine. He received his Ph.D.
in psychology from UC Berkeley, and has conducted research and taught at UCLA, Carnegie-Mellon, and Belguim's Catholic University of
Louvain. He lives in Las Vegas.
George Orwell set out ‘to make political writing into an art’, and to a wide extent this aim shaped the future of English literature – his
descriptions of authoritarian regimes helped to form a new vocabulary that is fundamental to understanding totalitarianism. While 1984 and
Animal Farm are amongst the most popular classic novels in the English language, this new series of Orwell’s essays seeks to bring a wider
selection of his writing on politics and literature to a new readership. In Why I Write, the first in the Orwell’s Essays series, Orwell describes
his journey to becoming a writer, and his movement from writing poems to short stories to the essays, fiction and non-fiction we remember
him for. He also discusses what he sees as the ‘four great motives for writing’ – ‘sheer egoism’, ‘aesthetic enthusiasm’, ‘historical
impulse’ and ‘political purpose’ – and considers the importance of keeping these in balance. Why I Write is a unique opportunity to look into
Orwell’s mind, and it grants the reader an entirely different vantage point from which to consider the rest of the great writer’s oeuvre. 'A
writer who can – and must – be rediscovered with every age.' — Irish Times
Loosely based on Napoleon Hill's seminal title, Think and Grow Rich, Settle for Best lists the common mindsets and actions of renowned
philanthropist millionaires from the early 20th century and encourages readers to develop and rely on the skills and mindsets that successful
people still use to win big, no matter what shape the economy is in. Written for start-up entrepreneurs and anyone else anyone in search of
the "keys to the kingdom" in whatever realm you travel, SETTLE FOR BEST will encourage, inspire and light a fire under you if you truly want
to build the life and legacy your heart most desires.
"Those who received help from The Power of Positive Thinking will find in these pages further guidance toward a more dynamic and creative
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life." -- Norman Vincent Peale What's the secret to feeling alive all your life? A positive attitude. In this upbeat and practical guide to joyous
living, Dr. Peale shows in example after example how the magic of attitude can perform miracles in your daily existence. He proves that only
with deep and honest belief -- in yourself, your work, and in God -- can these miracles occur. He also makes clear that the achievement of
lasting fulfillment is an active process and shows you how to: • put positive thinking into action • use the magnificent power of belief • learn
from your mistakes • make enthusiasm work wonders • attain self-confidence • move beyond pain and suffering • lift depression and live
vitally
"I am convinced that the fortunate individuals who achieve the most in life are invariably activated by enthusiasm." -- Norman Vincent Peale If
you have a tough time coping with life's disturbances, disappointments, and challenges, this book is for you. Dr. Peale offers a simple, surefire solution for stress: a healthy dose of enthusiasm. Enthusiasm is the magic ingredient that can make the difference between success and
failure, and it can help you to: • improve your problem-solving abilities • overcome your fears • sharpen your mind • make your job more
rewarding • calm your tensions • build self-confidence • kindle the powerful motivation that makes things happen
A business classic endorsed by Dale Carnegie, How I Raised Myself from Failure to Success in Selling is for anyone whose job it is to sell.
Whether you are selling houses or mutual funds, advertisements or ideas—or anything else—this book is for you. When Frank Bettger was
twenty-nine he was a failed insurance salesman. By the time he was forty he owned a country estate and could have retired. What are the
selling secrets that turned Bettger’s life around from defeat to unparalleled success and fame as one of the highest paid salesmen in
America? The answer is inside How I Raised Myself from Failure to Success in Selling. Bettger reveals his personal experiences and
explains the foolproof principles that he developed and perfected. He shares instructive anecdotes and step-by-step guidelines on how to
develop the style, spirit, and presence of a winning salesperson. No matter what you sell, you will be more efficient and profitable—and more
valuable to your company—when you apply Bettger’s keen insights on: • The power of enthusiasm • How to conquer fear • The key word for
turning a skeptical client into an enthusiastic buyer • The quickest way to win confidence • Seven golden rules for closing a sale
The Netherlands has been one of the world's most distinctive and sophisticated football cultures. From the birth of Total Football in the
sixties, through two decades of World Cup near misses to the exiles who remade clubs like AC Milan, Barcelona, Arsenal and Chelsea in
their own image, the Dutch have often been dazzlingly original and influential. The elements of their style (exquisite skills, adventurous
attacking tactics, a unique blend of individual creativity and teamwork, weird patterns of self-destruction) reflect and embody the country's
culture and history. This book lays bare the elegant, fractured soul of the Dutch Masters and the culture that spawned them by exploring and
analysing its key ideas, institutions, personalities and history in the context of wider Dutch society.
Investigates use of sweepstake promotions, their fairness to both contestants and small businesses, possibility of fraud (including mail fraud),
and impact of promotional mailings on postal system. Includes results of evaluation of contests conducted, and examples of promotional
materials, v.1; Includes responses to committee questionnaire on sweepstakes practices from companies using sweepstakes promotions,
v.2.
A hilarious memoir chronicles the adventures and misadventures of a woman whose perfect life, perfect job, and perfect man vanish when
she goes from a six-figures career to unemployment. Original.
The tennis classic from Olympic gold medalist and ESPN analyst Brad Gilbert, now featuring a new introduction with tips drawn from the
strategies of Roger Federer, Novak Djokovic, Serena Williams, Andy Murray, and more, to help you outthink and outplay your toughest
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opponents A former Olympic medalist and now one of ESPN’s most respected analysts, Brad Gilbert shares his timeless tricks and tips,
including “some real gems” (Tennis magazine) to help both recreational and professional players improve their game. In the new introduction
to this third edition, Gilbert uses his inside access to analyze current stars such as Serena Williams and Rafael Nadal, showing readers how
to beat better players without playing better tennis. Written with clarity and wit, this classic combat manual for the tennis court has become
the bible of tennis instruction books for countless players worldwide.
The New York Times best-selling book exploring the counterproductive reactions white people have when their assumptions about race are
challenged, and how these reactions maintain racial inequality. In this “vital, necessary, and beautiful book” (Michael Eric Dyson), antiracist
educator Robin DiAngelo deftly illuminates the phenomenon of white fragility and “allows us to understand racism as a practice not restricted
to ‘bad people’ (Claudia Rankine). Referring to the defensive moves that white people make when challenged racially, white fragility is
characterized by emotions such as anger, fear, and guilt, and by behaviors including argumentation and silence. These behaviors, in turn,
function to reinstate white racial equilibrium and prevent any meaningful cross-racial dialogue. In this in-depth exploration, DiAngelo
examines how white fragility develops, how it protects racial inequality, and what we can do to engage more constructively.
Recent decades have seen growing concern about problems of electoral integrity. The most overt malpractices used by rulers include
imprisoning dissidents, harassing adversaries, coercing voters, vote-rigging counts, and even blatant disregard for the popular vote. Serious
violations of human rights, undermining electoral credibility, are widely condemned by domestic observers and the international community.
Recent protests about integrity have mobilized in countries as diverse as Russia, Mexico, and Egypt. Elsewhere minor irregularities are
common, exemplified by inaccurate voter registers, maladministration of polling facilities, lack of security in absentee ballots, pro-government
media bias, ballot miscounts, and gerrymandering. Long-standing democracies are far from immune to these ills; past problems include the
notorious hanging chads in Florida in 2000 and more recent accusations of voter fraud and voter suppression during the Obama-Romney
contest. In response to these developments, there have been growing attempts to analyze flaws in electoral integrity using systematic data
from cross-national time-series, forensic analysis, field experiments, case studies, and new instruments monitoring mass and elite
perceptions of malpractices. This volume collects essays from international experts who evaluate the robustness, conceptual validity, and
reliability of the growing body of evidence. The essays compare alternative approaches and apply these methods to evaluate the quality of
elections in several areas, including in the United States, Sub-Saharan Africa, and Latin America.
Dr. Stevens' research identifies specific learnable beliefs and skills--not general, inherited traits--that cause people to be happy and
successful.
Master your game from the inside out! With more than 800,000 copies sold since it was first published thirty years ago, this phenomenally
successful guide has become a touchstone for hundreds of thousands of people. Not just for tennis players, or even just for athletes in
general, this handbook works for anybody who wants to improve his or her performance in any activity, from playing music to getting ahead at
work. W. Timothy Gallwey, a leading innovator in sports psychology, reveals how to • focus your mind to overcome nervousness, self-doubt,
and distractions • find the state of “relaxed concentration” that allows you to play at your best • build skills by smart practice, then put it all
together in match play Whether you're a beginner or a pro, Gallwey's engaging voice, clear examples, and illuminating anecdotes will give
you the tools you need to succeed. “Introduced to The Inner Game of Tennis as a graduate student years ago, I recognized the obvious
benefits of [W. Timothy] Gallwey's teachings. . . . Whether we are preparing for an inter-squad scrimmage or the National Championship
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Game, these principles lie at the foundation of our program.”—from the Foreword by Pete Carroll
Although we have been successful in our careers, they have not turned out quite as we expected. We both have changed positions several
times-for all the right reasons-but there are no pension plans vesting on our behalf. Our retirement funds are growing only through our
individual contributions. Michael and I have a wonderful marriage with three great children. As I write this, two are in college and one is just
beginning high school. We have spent a fortune making sure our children have received the best education available. One day in 1996, one
of my children came home disillusioned with school. He was bored and tired of studying. “Why should I put time into studying subjects I will
never use in real life?” he protested. Without thinking, I responded, “Because if you don't get good grades, you won't get into college.”
“Regardless of whether I go to college,” he replied, “I'm going to be rich.”
Matt is six years old when he discovers that he is different from other children and other people. To most, Matt isn't considered a boy at all,
but a beast, dirty and disgusting. But to El Patron, lord of a country called Opium, Matt is the guarantee of eternal life. El Patron loves Matt as
he loves himself - for Matt is himself. They share the exact same DNA. As Matt struggles to understand his existence and what that existence
truly means, he is threatened by a host of sinister and manipulating characters, from El Patron's power-hungry family to the brain-deadened
eejits and mindless slaves that toil Opium's poppy fields. Surrounded by a dangerous army of bodyguards, escape is the only chance Matt
has to survive. But even escape is no guarantee of freedom… because Matt is marked by his difference in ways that he doesn't even suspect.
In the present book, How to Win Friends and Influence People, Dale Carnegie says, "You can make someone want to do what you want them
to do by seeing the situation from the other person's point of view and arousing in the other person an eager want." You learn how to make
people like you, win people over to your way of thinking, and change people without causing offense or arousing resentment. For instance,
"let the other person feel that the idea is his or hers" and "talk about your own mistakes before criticizing the other person." This book is all
about building relationships. With good relationships, personal and business successes are easy and swift to achieve.
Over 3 million copies sold. Over 800 positive reviews. Adapted from the New York Times bestseller The 7 Habits of Highly Effective People,
The 7 Habits of Highly Effective Teens is the ultimate teenage success guide—now updated for the digital age. Imagine you had a roadmap—a
step-by-step guide to help you get from where you are now, to where you want to be in the future. Your goals, your dreams, your
plans…they’re all within reach. You just need the tools to help you get there. That’s what Sean Covey’s landmark book, The 7 Habits of
Highly Effective Teens, has been to millions of teens: a handbook to self-esteem and success. Now updated for the digital age, this classic
book applies the timeless principles of 7 Habits to the tough issues and life-changing decisions teens face. Covey provides a simple approach
to help teens improve self-image, build friendships, resist peer pressure, achieve their goals, and appreciate their parents, as well as tackle
the new challenges of our time, like cyberbullying and social media. In addition, this book is stuffed with cartoons, clever ideas, great quotes,
and incredible stories about real teens from all over the world. Endorsed by high-achievers such as former 49ers quarterback Steve Young
and 28-time Olympic medalist Michael Phelps, The 7 Habits of Highly Effective Teens has become the last word on surviving and thriving as
a teen.
A practical guide to letting go of the character defects that get in the way of true and joyful recovery. Resentment. Fear. Self-Pity. Intolerance.
Anger. As Bill P. explains, these are the "rocks" that can sink recovery- or at the least, block further progress. Based on the principles behind
Steps Six and Seven, Drop the Rock combines personal stories, practical advice, and powerful insights to help readers move forward in
recovery. The second edition features additional stories and a reference section.
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Anti-bias education begins with you! Become a skilled anti-bias teacher with this practical guidance to confronting and eliminating barriers.
Winners don't different things, they do things differently A practical, common-sense guide that will lead you from ancient wisdom to modernday thinking, You Can Win will help you to establish new goals, develop a renewed sense of purpose, and generate fresh and exciting ideas
about yourself and your future. Shiv Khera guarantees, as the title suggests, a lifetime of success. The book enables you to translate positive
thinking into attitude, ambition and action, all of which combine to give you the winning edge. This book will help you to: · Build confidence by
mastering the seven steps to positive thinking; · Be successful by turning weaknesses into strengths; · Gain credibility by doing the right
things for the right reasons; · Take charge by controlling things instead of letting them control you; · Build trust by developing mutual respect
with the people around you; and · Accomplish more by removing the barriers to effectiveness.
Make workplace conflict resolution a game that EVERYBODY wins! Recent studies show that typical managers devote more than a quarter of
their time to resolving coworker disputes. The Big Book of Conflict-Resolution Games offers a wealth of activities and exercises for groups of
any size that let you manage your business (instead of managing personalities). Part of the acclaimed, bestselling Big Books series, this
guide offers step-by-step directions and customizable tools that empower you to heal rifts arising from ineffective communication,
cultural/personality clashes, and other specific problem areas—before they affect your organization's bottom line. Let The Big Book of ConflictResolution Games help you to: Build trust Foster morale Improve processes Overcome diversity issues And more Dozens of physical and
verbal activities help create a safe environment for teams to explore several common forms of conflict—and their resolution. Inexpensive, easyto-implement, and proved effective at Fortune 500 corporations and mom-and-pop businesses alike, the exercises in The Big Book of ConflictResolution Games delivers everything you need to make your workplace more efficient, effective, and engaged.
A Quick guide to personal style, positive attitude and inner strength. With combination of outer appearance and inner strength find the best in
you. Simple and effective ways to have a positive attitude and winning personality
!--StartFragment-- In her most popular bestseller ever, the beloved author and minister Joyce Meyer shows readers how to change their lives
by changing their minds. Joyce Meyer teaches how to deal with thousands of thoughts that people think every day and how to focus the mind
the way God thinks. And she shares the trials, tragedies, and ultimate victories from her own marriage, family, and ministry that led her to
wondrous, life-transforming truth--and reveals her thoughts and feelings every step of the way. Download the free Joyce Meyer author app.
In the present book, How to Win Friends and Influence People, Dale Carnegie says, “You can make someone want to do what you want
them to do by seeing the situation from the other person’s point of view and arousing in the other person an eager want.” You learn how to
make people like you, win people over to your way of thinking, and change people without causing offense or arousing resentment. For
instance, “let the other person feel that the idea is his or hers” and “talk about your own mistakes before criticizing the other person.” This
book is all about building relationships. With good relationships, personal and business successes are easy and swift to achieve. Twelve
Ways to Win People to Your Way of Thinking 1. The only way to get the best of an argument is to avoid it. 2. Show respect for the other
person's opinions. Never say "You're wrong." 3. If you're wrong, admit it quickly and emphatically. 4. Begin in a friendly way. 5. Start with
questions to which the other person will answer yes. 6. Let the other person do a great deal of the talking. 7. Let the other person feel the
idea is his or hers. 8. Try honestly to see things from the other person's point of view. 9. Be sympathetic with the other person's ideas and
desires. 10. Appeal to the nobler motives. 11. Dramatize your ideas. 12.Throw down a challenge.
An international bestseller with over five million copies in print, 'The Power of Positive Thinking' will help you overcome negative attitudes,
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such as fear and lack of confidence, and replace them with the traits of a positive thinker—optimism, determination, patience and focus.
Simple techniques of elevating low moods and energy levels by positive thinking also improve ones overall mental and physical health. This
book will show you how you can deal more effectively with tough situations and difficult people, and dramatically improve your performance
and confidence. You must learn that the easiest way to an easy mind is to create an easy mind. This is done by practice, by the application of
some such simple principles as outlined here. You'll learn how to: • Believe in yourself and in everything you do • Build new power and
determination • Develop the power to reach your goals • Break the worry habit and achieve a relaxed life • Improve your personal and
professional relationships • Assume control over your circumstances • Be kind to yourself
In the 1980s China’s politicians, writers, and academics began to raise an increasingly urgent question: why had a Chinese writer never won
a Nobel Prize for literature? Promoted to the level of official policy issue and national complex, Nobel anxiety generated articles, conferences,
and official delegations to Sweden. Exiled writer Gao Xingjian’s win in 2000 failed to satisfactorily end the matter, and the controversy
surrounding the Nobel committee’s choice has continued to simmer. Julia Lovell’s comprehensive study of China’s obsession spans the
twentieth century and taps directly into the key themes of modern Chinese culture: national identity, international status, and the relationship
between intellectuals and politics. The intellectual preoccupation with the Nobel literature prize expresses tensions inherent in China’s move
toward a global culture after the collapse of the Confucian world-view at the start of the twentieth century, and particularly since China’s reentry into the world economy in the post-Mao era. Attitudes toward the prize reveal the same contradictory mix of admiration, resentment, and
anxiety that intellectuals and writers have long felt toward Western values as they struggled to shape a modern Chinese identity. In short, the
Nobel complex reveals the pressure points in an intellectual community not entirely sure of itself. Making use of extensive original research,
including interviews with leading contemporary Chinese authors and critics, The Politics of Cultural Capital is a comprehensive, up-to-date
treatment of an issue that cuts to the heart of modern and contemporary Chinese thought and culture. It will be essential reading for scholars
of modern Chinese literature and culture, globalization, post-colonialism, and comparative and world literature.
A Washington Post Notable Nonfiction Book of The Year One of NPR Fresh Air's "Books to Close Out a Chaotic 2017" NPR's Book
Concierge Guide To the Year’s Great Reads “How lucky for us readers that Shapiro has been listening so perceptively for decades to the
language of food.” —Maureen Corrigan, NPR Fresh Air Six “mouthwatering” (Eater.com) short takes on six famous women through the lens
of food and cooking, probing how their attitudes toward food can offer surprising new insights into their lives, and our own. Everyone eats,
and food touches on every aspect of our lives—social and cultural, personal and political. Yet most biographers pay little attention to people’s
attitudes toward food, as if the great and notable never bothered to think about what was on the plate in front of them. Once we ask how
somebody relates to food, we find a whole world of different and provocative ways to understand her. Food stories can be as intimate and
revealing as stories of love, work, or coming-of-age. Each of the six women in this entertaining group portrait was famous in her time, and
most are still famous in ours; but until now, nobody has told their lives from the point of view of the kitchen and the table. What She Ate is a
lively and unpredictable array of women; what they have in common with one another (and us) is a powerful relationship with food. They
include Dorothy Wordsworth, whose food story transforms our picture of the life she shared with her famous poet brother; Rosa Lewis, the
Edwardian-era Cockney caterer who cooked her way up the social ladder; Eleanor Roosevelt, First Lady and rigorous protector of the worst
cook in White House history; Eva Braun, Hitler’s mistress, who challenges our warm associations of food, family, and table; Barbara Pym,
whose witty books upend a host of stereotypes about postwar British cuisine; and Helen Gurley Brown, the editor of Cosmopolitan, whose
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commitment to “having it all” meant having almost nothing on the plate except a supersized portion of diet gelatin.
"In turbulent times, we need inspiration and concrete role models to get us through. Noelle Nelson offers plenty of both." -Patricia Aburdene,
co-author Megatrends 2000"Winner Takes All gives you steps to take to overcome your challenges and come out on top in this rapidly
changing world." -J. Oliver Crom, President and CEO, Dale Carnegie & Associates, Inc.Everyone knows what a winner is, but not everyone
knows how to be one. An inspirational and practical guide to overcoming life's setbacks and achieving dearly-held dreams, Winner Takes All
describes "winners" from all walks of life: from the founder of Mothers Against Drunk Driving to celebrities like Christopher Reeve and
Muhammad Ali. Noelle Nelson provides the tools and hard-earned wisdom to bring personal success and happiness to those willing to make
it happen.
GIVE YOURSELF AN ATTITUDE CHECK. Your attitudes are the keys to success. So why not boost them with the practical help in this
book? Discover which attitudes will help you: — face fears — put excitement into life — confront worries — throw away personality crutches —
anticipate the future — solve problems creatively Dr. Norman Vincent Peale, can give you the secrets of winning attitudes.
The ABA Journal serves the legal profession. Qualified recipients are lawyers and judges, law students, law librarians and associate
members of the American Bar Association.

Randall Kennedy takes on not just a word, but our laws, attitudes, and culture with bracing courage and intelligence—with a range
of reference that extends from the Jim Crow south to Chris Rock routines and the O. J. Simpson trial. It’s “the nuclear bomb of
racial epithets,” a word that whites have employed to wound and degrade African Americans for three centuries. Paradoxically,
among many Black people it has become a term of affection and even empowerment. The word, of course, is nigger, and in this
candid, lucidly argued book the distinguished legal scholar Randall Kennedy traces its origins, maps its multifarious connotations,
and explores the controversies that rage around it. Should Blacks be able to use nigger in ways forbidden to others? Should the
law treat it as a provocation that reduces the culpability of those who respond to it violently? Should it cost a person his job, or a
book like Huckleberry Finn its place on library shelves?
Based on the author’s TeleSmart 10 System for Power Selling, this award-winning business book pinpoints the ten skills essential
to high-efficiency, high-success sales performance in an age of telesales and digital selling. Smart Selling on the Phone and
Online equips salespeople with the powerful tools they need to open stronger, build trust faster, handle objections better, and
close more sales when dealing with customers they can’t see face-to-face. You’ll learn how to: overcome ten different forms of
“paralysis” and reestablish momentum; sell in sound bites, not long-winded speeches; ask the right questions to reveal customer
needs; navigate around obstacles to get to the power buyer; and prioritize and manage your time so that more of it is spent
actually selling.The world of selling keeps changing, and sales professionals are on the front line of innovation to keep profits
flowing. Combining an accessible text with clear graphics and step-by-step processes, Smart Selling on the Phone and Online will
help any rep master the world of sales 2.0 and become a true sales warrior.
Collects the twice-weekly columns by the foreign affairs writer for "The New York Times" as published since September 11 to
document the nation's emotional and analytical responses to the terrorist attacks and their aftermath.
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This work examines the backgrounds and current development of political parties in post-Cold War central Europe. It looks at the
pre-Communist history of political parties and examines the extent to which party politics has changed.
The contributors include researchers from the ten CEECs, as well as from current EU member countries."--BOOK JACKET.
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