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The Startup Funding Book
A Wall Street Journal Bestseller! What are venture
capitalists saying about your startup behind closed
doors? And what can you do to influence that
conversation? If Silicon Valley is the greatest wealthgenerating machine in the world, Sand Hill Road is
its humming engine. That's where you'll find the
biggest names in venture capital, including famed
VC firm Andreessen Horowitz, where lawyer-turnedentrepreneur-turned-VC Scott Kupor serves as
managing partner. Whether you're trying to get a
new company off the ground or scale an existing
business to the next level, you need to understand
how VCs think. In Secrets of Sand Hill Road, Kupor
explains exactly how VCs decide where and how
much to invest, and how entrepreneurs can get the
best possible deal and make the most of their
relationships with VCs. Kupor explains, for instance:
• Why most VCs typically invest in only one startup
in a given business category. • Why the skill you
need most when raising venture capital is the ability
to tell a compelling story. • How to handle a "down
round," when startups have to raise funds at a lower
valuation than in the previous round. • What to do
when VCs get too entangled in the day-to-day
operations of the business. • Why you need to build
relationships with potential acquirers long before you
decide to sell. Filled with Kupor's firsthand
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experiences, insider advice, and practical
takeaways, Secrets of Sand Hill Road is the guide
every entrepreneur needs to turn their startup into
the next unicorn.
If you are the founder of a high-tech startup
company, you know it’s a daunting task, and the
odds of success are slim. All founders dream of
achieving a rewarding outcome like Steve Jobs or
Bill Gates, but few reach such a pinnacle. In The
Fundable Startup: How Disruptive Companies Attract
Capital, Fred M. Haney, an experienced venture
capitalist, angel investor, and company founder,
explains startup strategies that will help you:
Understand the thinking of investors Build a “virtual
team” Create initial value in a product or prototype
Recruit management that will help you raise capital
The Fundable Startup contains eight personal
interviews with executives and entrepreneurs that
will change the way founders think about managing
a startup company. Understand the thinking of
investors Build a “virtual team” Create initial value in
a product or prototype Recruit management that will
help you raise capital The Fundable Startup contains
eight personal interviews with executives and
entrepreneurs that will change the way founders
think about managing a startup company.
Achieve annual returns of 25% or more with a welldesigned angel portfolio Written by David S. Rose,
the founder of Gust—the global platform that powers
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the world of organized professional angel
investing—Angel Investing is a comprehensive,
entertaining guide that walks readers through every
step of the way to becoming a successful angel
investor. It is illustrated with stories from among the
90+ companies in which David has invested during a
25 year career as one of the world’s most active
business angels and includes instructions on how to
get started, how to find and evaluate opportunities,
and how to pursue and structure investments to
maximize your returns. From building your reputation
as a smart investor, to negotiating fair deals, adding
value to your portfolio companies and helping them
implement smart exit strategies, David provides both
the fundamental strategies and the specific tools you
need to take full advantage of this rapidly growing
asset class. He details the advantages of joining an
angel group, explains how seed and venture funds
can help leverage an investor’s resources, and
reveals how recent regulatory changes and new
online platforms are making startup investing
accessible to millions of Americans. Making money
is no longer about sitting back and reading stock
listings, David says. It is now about being part owner
of an exciting startup that can be fun and financially
rewarding. Angel Investing teaches investors how to
carefully select and manage investments, establish a
long term view, and approach angel investing as a
serious part of an alternative asset portfolio while
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also enjoying being an integral part of an exciting
new venture.
This book offers a comprehensive, easy to
understand guide for startup entities and developing
companies, providing insight on the various sources
of funding that are available, how these funding
sources are useful at each stage of a company’s
development, and offers a comprehensive
intellectual property strategy that parallels each
stage of development. The IP strategies offered in
this book take into consideration the goals that most
startups and companies have at each stage of
development, as well as the limitations that exist at
each stage (i.e., limited available resources
earmarked for intellectual property asset
development), and provides solutions that startups
and companies can implement to maximize their
return on intellectual property investments. This book
also includes a number of descriptive examples,
case studies and scenarios to illustrate the topics
discussed, and is intended for use by startups and
companies across all industries. Readers will garner
an appreciation for the value that intellectual
property rights provide to a startup entity or company
and will gain an understanding of the types of
intellectual property rights that are available to
companies and how to procure, utilize and monetize
those intellectual property rights to help their
company grow.
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Real-world tools to build your venture, grow your
business, and avoid mistakes Startup, Scaleup,
Screwup is an expert guide for emerging and
established businesses to accelerate growth,
facilitate scalability, and keep pace with the rapidly
changing economic landscape. The contemporary
marketplace is more dynamic than ever
before—increased global competition, the impact of
digital transformation, and disruptive innovation
factors require businesses to implement agile
management and business strategies to compete
and thrive. This indispensable book provides
business leaders and entrepreneurs the tools and
guidance to meet growth and scalability challenges
head on. Equal parts motivation and practical
application, this book answers the questions every
business leader asks from the startup ventures to
established companies. Covering topics including
funding options, employee hiring, product-market
validation, remote team management, agile scaling,
and the business lifecycle, this essential resource
provides a solid approach to grow at the right pace
and stay lean. This book will enable you to: Apply 42
effective tools to sustain and accelerate your
business growth Avoid the mistakes and pitfalls
associated with rapid business growth or
organizational change Develop a clear growth plan
to integrate into your overall business model
Structure your business for rapid scaling and
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efficient management Startup, Scaleup, Screwup: 42
Tools to Accelerate Lean & Agile Business Growth is
a must-read for entrepreneurs, founders, managers,
and senior executives. Author Jurgen Appelo shares
his wisdom on the creative economy, agile
management, innovation marketing, and
organizational change to provide a comprehensive
guide to business growth. Practical methods and
expert advice make this book an essential addition to
any business professional’s library.
Presents information how to spot and sidestep
roadblocks on the entrepreneurial journey and sets
readers on a path to startup success.
Tech entrepreneurs, make your startup dreams
come true by utilizing this invaluable, founder-tofounder guide to successfully navigating all phases
of the tech startup journey. With the advent of the
internet, mobile computing, and now AI/Machine
learning and cloud computing, the number of new
startups has accelerated over the last decade across
tech centers in Silicon Valley, Israel, India, and
China. From Startup to Exit shares the knowledge
that pioneering, serial entrepreneur Shirish Nadkarni
has gained from over two decades of success,
detailing the practical aspects of startup formation
from founding, funding, management, and finding an
exit. With successful tech entrepreneurs interviewed
and featured throughout, From Startup to Exit will
help you: Understand exactly what tech startups
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must do to succeed in all phases, from idea stage to
IPO. Gain invaluable insights from the journeys of
other successful tech founders that can be applied to
your own situation. Learn how to raise millions of
dollars of funding from angels and VCs to give your
company the fuel it needs to take off and succeed.
The definitive guide to demystifying the venture
capital business The Business of Venture Capital,
Second Edition covers the entire spectrum of this
field, from raising funds and structuring investments
to assessing exit pathways. Written by a practitioner
for practitioners, the book provides the necessary
breadth and depth, simplifies the jargon, and
balances the analytical logic with experiential
wisdom. Starting with a Foreword by Mark Heesen,
President, National Venture Capital Association
(NVCA), this important guide includes insights and
perspectives from leading experts. Covers the
process of raising the venture fund, including
identifying and assessing the Limited Partner
universe; fund due-diligence criteria; and fund
investment terms in Part One Discusses the
investment process, including sourcing investment
opportunities; conducting due diligence and
negotiating investment terms; adding value as a
board member; and exploring exit pathways in Part
Two Offers insights, anecdotes, and wisdom from
the experiences of best-in-class practitioners
Includes interviews conducted by Leading Limited
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Partners/Fund-of-Funds with Credit Suisse, Top Tier
Capital Partners, Grove Street Advisors, Rho
Capital, Pension Fund Managers, and Family Office
Managers Features the insights of over twenty-five
leading venture capital practitioners, frequently
featured on Forbes' Midas List of top venture
capitalists Those aspiring to raise a fund, pursue a
career in venture capital, or simply understand the
art of investing can benefit from The Business of
Venture Capital, Second Edition. The companion
website offers various tools such as GP Fund Due
Diligence Checklist, Investment Due Diligence
Checklist, and more, as well as external links to
industry white papers and other industry guidelines.
This book reveals: * Where to to find investors and
the best approaches to win their support * What
investors are really looking for but won't tell you *
How to persuade banks, business angels, VCs and
public funders * Insider tips for compiling material
that satisfies investors * Little-known strategies that
will boost your success
"Written for startup founders that need to raise
funding for their business, but don't know where to
start, Startup Seed Funding for the Rest of Us takes
the incredibly complicated process of startup
fundraising and breaks it down into manageable
steps"--Cover.
Think Kickstarter® is just for artists and people who
don’t really want to work for their success? Think
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again! In 2012 President Obama signed the JOBS
act (Jumpstart Our Business Startups), empowering
privately owned companies to raise capital from
investors without going through the rigorous IPO and
private placement processes. Your private company
can now crowdfund your way to success!Now that
the SEC has handed down the last regulations, the
floodgates will open and companies will be free to
compete for funding. Thankfully for you, small
business and legal expert Cliff Ennico has followed
the equity crowdfunding story since its inception and
has translated the regulations into a clear set of dos
and don’ts for entrepreneurs and small business
others looking to get in early. In The Crowdfunding
Handbook, burgeoning crowdfunders can learn how
to:• Decipher whether crowdfunding is their best
bet• Choose between funding platforms• Pitch a
project to the public• Reach the most promising
investors• Figure out disclosure documents and
report requirements• And more!IPSs are expensive,
and venture capital nearly impossible to attract.
Crowdfunding is changing the game for private
companies. Are you taking full advantage?
Why do promising companies run out of money?
How do you raise capital to effectively achieve your
milestones and bring your vision to life? How do you
tailor your fundraising plan to your exit strategy and
bring on investors aligned with your goals? Imagine
selling your company for $50 million, and walking
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away with little money in the bank to show for it. This
is a surprisingly common scenario that can be
prevented with good fundraising advice. Packed with
insights from legendary venture capitalists such as
Brad Feld (The Foundry Group), to innovation
enthusiasts like Jason Feifer (Editor in Chief of
Entrepreneur Magazine), this book provides a
refreshing perspective on how startup founders
should approach raising capital for their companies.
Whether you're a first-time startup founder looking to
get up to speed on everything you need to get
started with a fundraise or an experienced founder
interested in learning about how to strategically
finance your company for its long term success, this
book is just the resource for you. In this book, you'll
learn how to: Deliver a compelling pitch Understand
how investors evaluate companies Tailor your
fundraising plan to your exit strategy Complement
raising venture capital funding with alternative
sources of financing (including non-dilutive sources)
Effectively raise a round of financing Filled with
answers to the questions you wish you could ask the
most acclaimed entrepreneurs and investors, this is
the entrepreneur's playbook on how to intelligently
raise capital for the long term success of their
startup. Collectively ingrained in this book are
insights from Kleiner Perkins, Floodgate Capital,
Accel, Techstars, 500 Startups, Cowboy Ventures,
StartEngine, and more. This book covers: Part 1)
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Fundraising Fundamentals (sources of capital,
venture capital fundraising process, and more) Part
2) Elements + Design Principles of a Pitch Deck Part
3) The Art of Persuasive Pitching Part 4) Fundraising
Strategy (how to plan a raise, types of investments,
designing your funding stack, evaluating
founder/funder fit, and more) Part 5) Fundraising
Strategy for Female Founders Part 6) Fundraising
Strategy for International Companies Arooj Sheikh is
an international speaker and startup advisor that
speaks on entrepreneurship and fundraising
strategy. From working with venture capital firms,
venture studios, startup accelerators, to having
founded her own startup - she has worked with every
major player in the startup ecosystem. Arooj is on a
mission to empower world-changing ideas.
Entrepreneurs drive the future, and the last several
decades have been a thrilling ride of astounding, farreaching innovation. Behind this transformative
progress are also the venture capitalists - who are at
once the investors, coaches and allies of the
entrepreneurs. William H. Draper III knows this story
first-hand, because as a venture capitalist, he helped
write it. For more than 40 years, Bill Draper has
worked with top entrepreneurs in fabled Silicon
Valley, where today's vision is made into tomorrow's
reality. The Startup Game is the first up-close look at
how the relationship between venture capitalists and
entrepreneurs is critical to enhancing the success of
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any economy. From a venture capitalist who saw the
potential of Skype, Apollo Computer, Hotmail,
OpenTable, and many other companies, come
firsthand stories of success. In these pages, Draper
explores how to evaluate innovative ideas and the
entrepreneurs behind those ideas, and he shares
lessons from Yahoo, Zappos, Baidu, Tesla Motors,
Activision, Measurex, and more. Also, in revealing
his on-the-ground account of how Deng Xiaoping
brought China roaring into the modern world and
how Manmohan Singh unlocked the creative genius
of Indian entrepreneurs, Draper stresses the
essential value of farsighted political leadership in
creating opportunity. The author also discusses his
efforts to bring best practices of the venture
capitalist/entrepreneur partnership to the social
sector. Written in an engaging narrative, and
incorporating many of the author's personal
experiences, this book provides a much-needed look
at how the world of venture capital and
entrepreneurship works.
FROM ANDREW WARNER: I first interviewed Paul
Graham after I heard something shocking from
Alexis Ohanian, a founder whose company was
funded by Graham's Y Combinator. Alexis came to
Mixergy to tell the story of how he launched and sold
Reddit. If you're a founder, you know the kind of
problems that founders have, right? Figuring out
what product to create, how to build it, how to get
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users to try it, etc. Well Alexis didn't seem to have
those problems, or at least they weren't as
challenging for him as they were for most of the
other 600 entrepreneurs I interviewed on Mixergy.
Why? Because Paul Graham helped him launch his
business. How did Graham make Reddit's launch
easier and more successful than other companies'
founding? How did he do the same for hundreds of
other startups? And, more importantly, what can you
learn from his experiences to grow your business?
The book you're holding has those answers. Use
what you're about to learn to build your successful
startup. After you do, I hope you'll let me interview
you so other founders can learn from your
experience, the way you're about to benefit from
Graham's.
Are you finding it tough to fund y our start-up?
Especially in the post-COVID-19 world, where
money is scarce? Well, then, this book is for you. It
takes you through stories of early-stage start-ups
and how they successfully managed to raise funding.
Even better, it takes you through stories of failuresstart-ups that couldn't raise funding, and why. After
all, you can learn as much from failures as you can
from successes. The authors also inter view some of
the most accomplished founders in the world of
business, such as Deep Kalra of MakeMyTrip,
Yashish Dahiya of PolicyBazaar, Dinesh Agarwal of
IndiaMART and Sairee Chahal of SHEROES. Their
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stories all come together in a useful 'PERSISTENT'
framework, which helps make a start-up investmentready.
Secure venture capital? Easy. Getting a business up
and running or pushing a brilliant product to the
marketplace requires capital. For many
entrepreneurs, a lack of start-up capital can be the
single biggest roadblock to their dreams of success
and fortune. Venture Capital For Dummies takes
entrepreneurs step by step through the process of
finding and securing venture capital for their own
projects. Find and secure venture capital for your
business Get your business up and running Push a
product to the marketplace If you're an entrepreneur
looking for hands-on guidance on how to secure
capital for your business, the information in Venture
Capital For Dummies gives you the edge you need
to succeed.
The CEO of Founders Space, one of the world's leading
startup incubators and accelerators, prepares entrepreneurs
to avoid disastrous mistakes, surmount sizable obstacles, and
master the skills necessary to make the right choices along
their path to success. The fact is, over 90 percent of all new
startups fail. Every entrepreneur must face this harsh reality
and learn to master it if they hope to survive and wind up on
top. In Surviving a Startup, Steve Hoffman, the CEO of
Founders Space, brings readers on a wild ride, sharing with
them the tumultuous journey of launching a venture-funded
startup and revealing what it takes to make it. This one-of-akind guide: Provides deep analysis and insights into the major
challenges every entrepreneur faces when launching a
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business. Prepares entrepreneurs to make the best possible
decisions and deal with crisis situations. Illuminates strategies
for raising capital and growing a business, even when it
seems impossible. Divulges secrets on how to manage
difficult employees, demonstrate leadership, and overcome
disasters. Describes the essential traits that enable startup
founders to survive and succeed. Reveals the best way to
develop innovative products, conduct guerilla marketing
campaigns, obtain PR, and outmaneuver competitors. Shows
how to recruit the best talent, even with no money, manage
highly efficient teams, and motivate employees to go above
and beyond their assigned responsibilities. Lays out the steps
necessary to take a fledgling idea and transform it into a
robust, rapidly growing business that has the potential to
become the next multimillion-dollar acquisition or IPO. As the
captain of one of the world's leading startup incubators and
accelerators, Steve knows what it's like to be on the front
lines, how tough it can get when the battle turns against the
entrepreneur, and what it takes to taste victory and overcome
seemingly impossible odds.
An engaging guide to excelling in today's venture capital
arena Beginning in 2005, Brad Feld and Jason Mendelson,
managing directors at Foundry Group, wrote a long series of
blog posts describing all the parts of a typical venture capital
Term Sheet: a document which outlines key financial and
other terms of a proposed investment. Since this time, they've
seen the series used as the basis for a number of college
courses, and have been thanked by thousands of people who
have used the information to gain a better understanding of
the venture capital field. Drawn from the past work Feld and
Mendelson have written about in their blog and augmented
with newer material, Venture Capital Financings puts this
discipline in perspective and lays out the strategies that allow
entrepreneurs to excel in their start-up companies. Page by
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page, this book discusses all facets of the venture capital
fundraising process. Along the way, Feld and Mendelson
touch on everything from how valuations are set to what
externalities venture capitalists face that factor into
entrepreneurs' businesses. Includes a breakdown analysis of
the mechanics of a Term Sheet and the tactics needed to
negotiate Details the different stages of the venture capital
process, from starting a venture and seeing it through to the
later stages Explores the entire venture capital ecosystem
including those who invest in venture capitalist Contain
standard documents that are used in these transactions
Written by two highly regarded experts in the world of venture
capital The venture capital arena is a complex and
competitive place, but with this book as your guide, you'll
discover what it takes to make your way through it.
This updated edition includes several new features, including:
· The Startup Valuation Explorer · Expanded coverage of
Valuation Methods · Responding to investor questions about
your valuation · Understanding option pool impact on your
valuation For many early-stage entrepreneurs assigning a premoney valuation to your startup is one of the more daunting
tasks encountered during the fundraising quest. This guide
provides a quick reference to all of the key topics around
early-stage startup valuation and provides step-by-step
examples for several valuation methods. This Founder’s
Pocket Guide helps startup founders learn: • What a startup
valuation is and when you need to start worrying about it. •
Key terms and definitions associated with valuation, such as
pre-money, post-money, and dilution. • How investors view
the valuation task, and what their expectations are for earlystage companies. • How the valuation fits with your target
raise amount and resulting founder equity ownership. • How
to do the simple math for calculating valuation percentages. •
How to estimate your company valuation using several
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accepted methods. • What accounting valuation methods are
and why they are not well suited for early-stage startups.
Crack the Funding Code demystifies the world of angel
investing, venture capital, and corporate funding and lays out
a strategic pathway for any entrepreneur to secure funding
fast. Lack of funding is one of the biggest reasons small
businesses fail. In 2016 in the United States alone, more than
31 percent of small business owners reported that they could
not access adequate capital, and the lack of capital prevented
them from growing the business/expanding operations,
increasing inventory, or financing increased sales. Most
business owners believe that their only feasible funding
options are (1) savings or personal credit, (2) friends and
family or (3) bank loans. They may have heard about venture
capitalists or angel investors, but they don’t have enough
information about what these investors do, what they can
provide for a business, and on what terms. What’s worse,
entrepreneurs often don’t know how to access the people
who are looking to put their money into young companies with
potential. Finally, business owners don’t have enough
expertise to navigate the treacherous waters of outside
funding. Many small companies don’t believe they are the
type of company that gets funded. Even when business
owners are brave enough to look for the right outside
investors, they don’t know how to create the compelling
pitches or how to structure the deals that will get them the
funding to expand and grow. Crack the Funding Code will
show readers how to find the money, create pitches that
attract investors, and then structure fair, ethical deals that will
bring them new sources of outside capital and invaluable
professional advice. It will give readers the broader
perspective—how funding works, how investors think, and
what they need to hear to put their money where your mouth
is. Every entrepreneur who reads this book will get easy-toPage 17/33
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follow deal checklists, a roadmap of where and how to locate
the best funding resources and top business mentors for their
particular industry and/or geographical location, and a step-bystep process to create pitches that make their idea or
business irresistible.
Timely, practical, comprehensive manual for financing
entrepreneurial ventures, with a strong European perspective.
You’ve got yourself a startup! But now where’s the funding
going to come from? In this day and age, creating a startup
seems to be an easy process. After some meetings with an
equally passionate cofounder, you discover you have a
creative idea, the outline of a business plan, and a willingness
to spend nights and weekends doing really hard work. But
most startup founders have never run a company—much less
had to secure funding to reach crucial milestones. If you
don’t get the funding you need, you may either make
progress at a snail’s pace, or you may have to give up
altogether. With stakes this high, improving a startup
founder’s odds of fundraising successfully—even just a
little—can make a huge difference in the outcome of a venture.
In this informative and enlightening book, Gordon Daugherty
demystifies the fundraising process that takes place during
the early phases of a startup’s evolution. Every founder
cares about the valuation they will be able to negotiate with
investors, and anyone who has attempted fundraising has
encountered numerous debates about the valuation they’re
asking for. Startup Success dedicates a whole chapter to
negotiating valuation, which, in the end, involves a serious
combination of art and science to execute effectively.
Daugherty’s book serves as a valuable educational and
planning tool for use before the fundraising campaign begins
and a reference guide for interacting and negotiating with
investors after things get underway. Startup Success is
written in a logical sequence that follows the general life cycle
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of planning and executing a successful fundraising campaign.
Actionable tips, tricks, and aha realizations will have readers
dog-earing pages and highlighting passages for future
reference. The author’s own words tell it all: “I decided to
write something different that best exploits the gray in my hair
and the hard lessons I’ve learned.” Any startup founder,
advisor, or angel investor—regardless of their experience
level—will come away with improved skills and an increased
knowledge base. Gordon Daugherty is a seasoned business
executive, entrepreneur, startup advisor, and investor. He has
made more than 200 investments in early-stage companies
as a venture fund manager and angel investor, and he has
been involved in raising more than $80 million in growth and
venture capital.
Learn how to sell your startup from an acquisition expert
Many entrepreneurs dream of the day their company is
acquired and they secure a perfect exit. But information about
the process of getting your business acquired usually comes
from expensive investment bankers who typically advise latestage startups. In Selling Your Startup, serial entrepreneur
Alejandro Cremades delivers an accessible guide on how to
sell your startup. With first-hand experience as a fully exited
entrepreneur, investment banker, and lawyer, Cremades
describes the tips and tricks startup founders need to sell
their early-stage to growth-stage business. In this book, you’ll
discover: The role that investment bankers play in the
acquisition process, how they add value, and how to break
down their fees Preparing your company for sale, including
compiling a pitch book, putting its finances in order, and
building a target list of potential acquirers How to get to a
Letter of Intent, perform due diligence, and reach a purchase
agreement Perfect for entrepreneurs of all kinds, Selling Your
Startup is a must-have roadmap to the practical realities of
company acquisition and contains proven guidance on
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crafting your perfect exit.
“Anyone who comes to pitch on Shark Tank should read this
book first!” —Barbara Corcoran, ABC's Shark Tank “I have
seen literally thousands of companies trying to raise capital
and know that a great pitch deck is critical. This book gives
you the playbook for creating yours.” —Naval Ravikant,
cofounder and CEO, AngelList “I raised twice the amount of
money I set out to in a mere five weeks. I’m naming my
firstborn child after the Evans.” —Slava Menn, cofounder and
CEO, Fortified Bicycle HOW DO YOU LAUNCH THE
VENTURE OF YOUR DREAMS? Get Backed isn’t just about
startup fundraising. It’s a handbook for anyone who has an
idea and needs to build relationships to get it off the ground.
Over the last 3 years, entrepreneurs Evan Loomis and Evan
Baehr have raised $45 million for their own ventures,
including the second largest round on the fundraising platform
AngelList. In Get Backed, they show you exactly what they
and dozens of others did to raise money—even the mistakes
they made—while sharing the secrets of the world’s best
storytellers, fundraisers, and startup accelerators. They’ll
also teach you how to use “the friendship loop”, a step-bystep process that can be used to initiate and build
relationships with anyone, from investors to potential
cofounders. And, most of all, they’ll help you create a pitch
deck, building on the real-life examples of 15 ventures that
have raised over $150 million. What’s in the book? • The
original pitch decks and fundraising strategies of 15 ventures
that raised over $150 million • Email scripts that will get you a
meeting with angel investors, venture capitalists, and
potential board members • Pitching exercises developed by
startup talent beds like Stanford University’s d.school and
Techstars • A breakdown of the 10 essential pitch deck
slides, how to create them, and what questions you should
answer with each • An overview of the 5 main funding
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sources for startups, the pros and cons of each, and who the
big players are • A crash-course in visual and presentation
design that will make any deck beautiful • Templates for 4
stories every entrepreneur should know how to tell • The
story of one entrepreneur who showed up in Silicon Valley
with no network and six months later had investments from
Fred Anderson, Bono, and Peter Thiel Get Backed will show
you exactly what it takes to get funded and will give you the
tools to make any idea a reality.

From a TechCrunch founder and award-winning
strategist comes the most comprehensive guide to the
newest fundraising options for today’s entrepreneurs.
Fundraising for startups has changed dramatically in the
past decade. There was a time when VCs were rock
stars and a founder with a big idea and a little drive could
raise a few hundred thousand dollars to build a business.
But those days are gone. In the aftermath of the Great
Recession and a massive drop in tech investments, it’s
become harder and harder for founders to raise money.
The good news? Today’s entrepreneurs have more
options than ever before—with greater opportunities to
get the ball rolling, get investors excited, and Get
Funded! A comprehensive, cutting-edge guide from tech
journalist and entrepreneur John Biggs and
communication strategist Eric Villines, Get Funded! will
enable you to: Create a solid business plan and a
powerful story that investors respond to Explore a wide
range of funding options—and find the ones that are right
for you Understand valuation and dilution Plan, prepare,
and deliver the perfect pitch Raise money through
grants, micro-loans, micro-donations, and crowdfunding
Take advantage of the latest online resources and
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financial tools Filled with step-by-step strategies, readyto-use resources, and on-the-ground insights, this is a
must-read for every entrepreneur. Even if you’ve started
a business before, you’ll discover a whole new funding
landscape with exciting tech-driven models?including
crowdfunding platforms like GoFundMe and Patreon,
cryptocurrencies like Bitcoin, IEOs (Initial Exchange
Offerings), micro-loans, and micro-donations?as well as
more traditional, tried-and-true methods. Beyond a road
map to the current world of funding, Get Funded!
provides proven strategies for pitching, marketing,
bootstrapping, and more. It’s a complete 360-degree
tool with easy-to-follow worksheets and online resources
that will help you build a sustainable funding strategy
that’s right for your business—and crucial to your
success. Whether you’re starting a food truck or a
biotech startup, Get Funded! has got you covered.
START-UP NATION addresses the trillion dollar
question: How is it that Israel-- a country of 7.1 million,
only 60 years old, surrounded by enemies, in a constant
state of war since its founding, with no natural
resources-- produces more start-up companies than
large, peaceful, and stable nations like Japan, China,
India, Korea, Canada and the UK? With the savvy of
foreign policy insiders, Senor and Singer examine the
lessons of the country's adversity-driven culture, which
flattens hierarchy and elevates informality-- all backed up
by government policies focused on innovation. In a world
where economies as diverse as Ireland, Singapore and
Dubai have tried to re-create the "Israel effect", there are
entrepreneurial lessons well worth noting. As America
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reboots its own economy and can-do spirit, there's never
been a better time to look at this remarkable and resilient
nation for some impressive, surprising clues.
The Way Forward for Entrepreneurship Around the
World We are in the midst of a startup revolution. The
growth and proliferation of innovation-driven startup
activity is profound, unprecedented, and global in scope.
Today, it is understood that communities of support and
knowledge-sharing go along with other resources. The
importance of collaboration and a long-term commitment
has gained wider acceptance. These principles are
adopted in many startup communities throughout the
world. And yet, much more work is needed. Startup
activity is highly concentrated in large cities.
Governments and other actors such as large
corporations and universities are not collaborating with
each other nor with entrepreneurs as well as they could.
Too often, these actors try to control activity or impose
their view from the top-down, rather than supporting an
environment that is led from the bottom-up. We continue
to see a disconnect between an entrepreneurial mindset
and that of many actors who wish to engage with and
support entrepreneurship. There are structural reasons
for this, but we can overcome many of these obstacles
with appropriate focus and sustained practice. No one
tells this story better than Brad Feld and Ian Hathaway.
The Startup Community Way: Evolving an
Entrepreneurial Ecosystem explores what makes startup
communities thrive and how to improve collaboration in
these rapidly evolving, complex environments. The
Startup Community Way is an explanatory guide for
Page 23/33

Access Free The Startup Funding Book
startup communities. Rooted in the theory of complex
systems, this book establishes the systemic properties of
entrepreneurial ecosystems and explains why their
complex nature leads people to make predictable
mistakes. As complex systems, value creation occurs in
startup communities primarily through the interaction of
the "parts" - the people, organizations, resources, and
conditions involved - not the parts themselves. This
continual process of bottom-up interactions unfolds
naturally, producing value in novel and unexpected
ways. Through these complex, emergent processes, the
whole becomes greater and substantially different than
what the parts alone could produce. Because of this,
participants must take a fundamentally different
approach than is common in much of our civic and
professional lives. Participants must take a whole-system
view, rather than simply trying to optimize their individual
part. They must prioritize experimentation and learning
over planning and execution. Complex systems are
uncertain and unpredictable. They cannot be controlled,
only guided and influenced. Each startup community is
unique. Replication is enticing but impossible. The race
to become "The Next Silicon Valley" is futile - even
Silicon Valley couldn't recreate itself. This book: Offers
practical advice for entrepreneurs, community builders,
government officials, and other stakeholders who want to
harness the power of entrepreneurship in their city
Describes the core components of startup communities
and entrepreneurial ecosystems, as well as an
explanation of the differences between these two related,
but distinct concepts Advances a new framework for
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effective startup community building based on the theory
of complex systems and insights from systems thinking
Includes contributions from leading entrepreneurial
voices Is a must-have resource for entrepreneurs,
venture capitalists, executives, business and community
leaders, economic development authorities,
policymakers, university officials, and anyone wishing to
understand how startup communities work anywhere in
the world
Nine out of every ten startups will fail. Want to avoid their
mistakes and become part of the 10% that succeed?
THE NEXT STEP is the first series to take entrepreneurs
step-by-step through the process from raw idea to
operational startup. Each step includes a set of key
questions designed to help you build a business plan
and pitches for potential investors and customers. Book
5: The Realities of Funding a Startup covers the whole
spectrum of funding options, from bootstrapping to crowd
funding to angels and venture capital. The book also
provides readers with an understanding of what makes
investors invest, and it covers what investors expect after
an investment has been closed. The realities of startup
funding are not always what entrepreneurs expect (or
would like them to be), and this book helps first-time
entrepreneurs better understand the complexities of
raising startup funding. Whether you're a seasoned
professional looking to make a change, a new college
graduate with a big idea, or a small business owner in
need of more structure, this must-read series from serial
entrepreneur Luni Libes will help make your idea a
profitable reality.
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Entrepreneur and bestselling author of The Lean Startup,
Eric Ries reveals how entrepreneurial principles can be
used by businesses of all kinds, ranging from established
companies to early-stage startups, to grow revenues,
drive innovation, and transform themselves into truly
modern organizations, poised to take advantage of the
enormous opportunities of the twenty-first century. In The
Lean Startup, Eric Ries laid out the practices of
successful startups – building a minimal viable product,
customer-focused and scientific testing based on a buildmeasure-learn method of continuous innovation, and
deciding whether to persevere or pivot. In The Startup
Way, he turns his attention to an entirely new group of
organizations: established enterprises like iconic
multinationals GE and Toyota, tech titans like Amazon
and Facebook, and the next generation of Silicon Valley
upstarts like Airbnb and Twilio. Drawing on his
experiences over the past five years working with these
organizations, as well as nonprofits, NGOs, and
governments, Ries lays out a system of entrepreneurial
management that leads organizations of all sizes and
from every industry to sustainable growth and long-term
impact. Filled with in-the-field stories, insights, and tools,
The Startup Way is an essential road map for any
organization navigating the uncertain waters of the
century ahead.
Number of teams that applied to Y Combinator’s
summer 2011 batch: 2,089 Teams interviewed: 170
Minutes per interview: 10 Teams accepted and funded:
64 Months to build a viable startup: 3 Possibilities:
BOUNDLESS Investment firm Y Combinator is the most
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sought-after home for startups in Silicon Valley. Twice a
year, it funds dozens of just-founded startups and
provides three months of guidance from Paul Graham,
YC’s impresario, and his partners, also entrepreneurs
and mostly YC alumni. The list of YC-funded success
stories includes Dropbox (now valued at $5 billion) and
Airbnb ($1.3 billion). Receiving an offer from YC creates
the opportunity of a lifetime — it’s like American Idol for
budding entrepreneurs. Acclaimed journalist Randall
Stross was granted unprecedented access to Y
Combinator’s summer 2011 batch of young companies,
offering a unique inside tour of the world of software
startups. Most of the founders were male programmers
in their mid-twenties or younger. Over the course of the
summer, they scrambled to heed Graham’s seemingly
simple advice: make something people want. We watch
the founders work round-the-clock, developing and
retooling products as diverse as a Web site that can
teach anyone programming, to a Wikipedia-like site for
rap lyrics, to software written by a pair of attorneys who
seek to “make attorneys obsolete.” Founders are guided
by Graham’s notoriously direct form of tough-love
feedback. “Here, we don’t fire you,” he says. “The
market fires you. If you’re sucking, I’m not going to run
along behind you, saying, ‘You’re sucking, you’re sucking, c’mon, stop sucking.’” Some teams would even
abandon their initial idea midsummer and scramble to
begin anew. The program culminated in “Demo Day,”
when founders pitched their startup to several hundred
top angel investors and venture capitalists. A lucky few
attracted capital that gave their startup a valuation of
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multiple millions of dollars. Others went back to the
drawing board. This is the definitive story of a seismic
shift that’s occurred in the business world, in which
coding skill trumps employment experience, pairs of
undergraduates confidently take on Goliaths, tiny
startups working out of an apartment scale fast, and
investors fall in love.
Entrepreneurs who dream of building the next Amazon,
Facebook, or Google can take advantage of one of the
most powerful economic engines the world has ever
known: venture capital. To do so, you need to woo,
impress, and persuade venture capitalists to take a risk
on an unproven idea. That task is challenge enough. But
choosing the right investor can be harder still. Even if
you manage to get backing, you want your VC to be a
partner, not some adversary who will undermine your
vision in order to make a quick return. Jeffrey Bussgang
is one of a few people who have played on both sides of
this high-stakes game. By his early thirties, he had
helped build two successful start-ups-one went public,
the other was acquired. Now he draws on his experience
and unique perspective on the "other side" as a venture
capitalist helping entrepreneurs bring their dreams to
fruition. Bussgang offers detailed insights, colorful
stories, and practical advice gathered from his own
experience as well as from interviews with dozens of the
most successful players on both sides of the game,
including Twitter's Jack Dorsey and LinkedIn's Reid
Hoffman. He reveals how to get noticed, perfect a pitch,
and negotiate a partnership that works for everyone. An
insider's guide to the secrets of the world venture capital,
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Mastering the VC Game will prove invaluable for
entrepreneurs seeking capital and successful
partnerships.
Ever wondered why global investors are willing to write
million dollar cheques to young and inexperienced
entrepreneurs? Why companies are no longer judged on
their ability to make profits? Why the valuation of a
startup can dwarf that of its well-established counterpart?
Is it a bubble? Or have the rules of the game changed?
Can these hyper-funded; technology driven
companiesbecome global superpowers? Or is it an
unsustainable phenomenon? The Golden Tap gives you
the answers. In a remarkably honest, no holds barred
account; Kashyap – himself a serial entrepreneur –
demystifies the technology ecosystem that exists in India
today. From the origins of Amazon and Google, to the
remarkable growth of Flipkart and Ola, he meticulously
plots and chronicles a connected global sequence of
events. Set in this background he recounts his personal
roller coaster of a life.A story filled with ambition, greed,
vanity, fear and success that all young entrepreneurs
can relate to. Is this the business model of the future? Or
merely a game of poker played by master investors? The
answers pour out of The Golden Tap.
Starting a business is the new American dream, so how
do you fund it? Do you go to venture capital or
crowdfunding, and what are all of these confusing
funding options on google? Since the recession in 2008,
it has never been more complicated or confusing to
secure capital for your business. The Business Funding
Formula creates an easy to follow step by step process
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to secure the very best funding you can qualify for
guaranteed! Learn how the funding formula helped jumpstart well known billion dollar businesses and precisely
what you need to do to fund your start-up or existing
business. Read how the author struggled to learn how to
fund his own business and then began helping other
entrepreneurs do the same. Are you looking for startup
funding, large fixed rate loans, business lines of credit or
even funding at 0% for the first year? The Business
Funding Formula has the answers for every major
funding option available to entrepreneurs today and most
importantly will save you loads of time looking for funding
solutions for your business.
We live in a day and age where ideation and
brainstorming are no longer associated with only
technical innovators. In our modern-day society, every
individual with access to the internet & a network of
people has the opportunity to bring simple concepts from
idea to elegant fruition, without the aches & pains of
taking high interest yielding loans. Nevertheless, how
does one gain access to the resources necessary to
grow a business? It's easy for some to utter, "get an
investor". However, how does one truly go about
sourcing & identifying, vetting, enticing, and closing
reliable investors? PJ Kev has you covered with all of the
intel that will make your capital raising initiatives
significantly more seamless and assist you with thinking
more strategically!
Media Innovation & Entrepreneurship is an open,
collaboratively written and edited volume designed to fill
the needs of a growing number of journalism and mass
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communications programs in the U.S. that are teaching
media entrepreneurship, media innovation, and the
business of journalism to undergraduate and graduate
students.
Startup money is moving online, and this guide shows
you how it works. The Art of Startup Fundraising takes a
fresh look at raising money for startups, with a focus on
the changing face of startup finance. New regulations are
making the old go-to advice less relevant, as startup
money is increasingly moving online. These new waters
are all but uncharted—and founders need an accessible
guide. This book helps you navigate the online world of
startup fundraising with easy-to-follow explanations and
expert perspective on the new digital world of finance.
You'll find tips and tricks on raising money and investing
in startups from early stage to growth stage, and develop
a clear strategy based on the new realities surrounding
today's startup landscape. The finance world is in a
massive state of flux. Changes are occurring at an
increasing pace in all sectors, but few more intensely
than the startup sphere. When the paradigm changes,
your processes must change with it. This book shows
you how startup funding works, with expert coaching
toward the new rules on the field. Learn how the JOBS
Act impacts the fundraising model Gain insight on
startups from early stage to growth stage Find the money
you need to get your venture going Craft your pitch and
optimize the strategy Build momentum Identify the right
investors Avoid the common mistakes Don't rely on the
"how we did it" tales from superstar startups, as these
stories are unique and applied to exceptional scenarios.
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The game has changed, and playing by the old rules
only gets you left behind. Whether you're founding a
startup or looking to invest, The Art of Startup
Fundraising provides the up-to-the-minute guidance you
need.
Entrepreneurship is a tough and challenging journey. For
a startup to be successful, several things have to go
right. But for it to not succeed, just one of those many
things has to go wrong. While knowing about what
issues to think about, and having some competence to
think through them, or garnering resources & people who
can guide you through them is no guarantee of success,
not even knowing about ALL the aspects that you might
need to think about in a venture is most likely to be a
foundation for failure. The risks are stacked up against
you. This book’s attempt is to help entrepreneurs think
through different aspects of their business, so that they
do not miss out on thinking about the various aspects
that will need to work in sync to give their startup a better
chance of success.
Raise startup capital quickly.Raising startup funding from
friends and family is the number one resource startup
founders engage to get their ventures off the ground.
This guide details all of the common friends and family
funding structures, including simple loans, profit sharing
agreements, equity deals, and convertible notes.
Structure deals correctly. Getting the money in the bank
is a big step, but doing it the right way matters even
more. This book provides easy to follow guidance for
choosing and documenting the best funding structures
for both your startup and your funding partners. As an
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added bonus, a promissory loan example is provided,
with blow by blow details of each clause. Hone your
Friends and Family pitch.Additional sections provide
concise information to help you prepare a compelling
funding pitch, as well as explaining how to document
your estimations of the market and financial feasibility of
your early-stage startup. Founder’s Pocket Guide:
Friends and Family Fundingguides founders through
topics such as: • Structuring a simple startup loan with
friends and family lenders. • Using convertible debt to
entice friends and family to invest in your startup. •
Learning the most important considerations for issuing
stock to friends or family members. • Understanding the
legal limits of raising startup capital from friends and
family. • Keeping early funding rounds clean for later
stage investors such as angels and VCs. • Using profit
sharing to rewarding friends and family investors for
backing your startup.
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