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Methods And Tools
Describes recent market dynamics and trends in industries supplying IT goods and services and offers an overview of the globalisation of the
information and communication technology (ICT) sector and the rise of ICT-enabled international sourcing.
This indispensable tool provides readers with complete coverage of the issues, methods, and art of valuing and pricing of early-stage
technologies including backgrounds in the core concepts, sources of value, methods of valuation, equity realizations, and negotiation
strategies.
Investment Banking Praise for Investment Banking, UNIVERSITY EDITION “This book will surely become an indispensable guide to the art
of buyout and M&A valuation, for the experienced investment practitioner as well as for the non-professional seeking to learn the mysteries of
valuation.” —David M. Rubenstein, Co-Founder and Co-Executive Chairman, The Carlyle Group Host, The David Rubenstein Show: Peer to
Peer Conversations “The two Joshes present corporate finance in a broad, yet detailed framework for understanding valuation, balance
sheets, and business combinations. As such, their book is an essential resource for understanding complex businesses and capital structures
whether you are on the buy-side or sell-side.” —Mitchell R. Julis, Co-Chairman and Co-CEO, Canyon Partners, LLC “Investment Banking
provides a highly practical and relevant guide to the valuation analysis at the core of investment banking, private equity, and corporate
finance. Mastery of these essential skills is fundamental for any role in transaction-related finance. This book will become a fixture on every
finance professional’s bookshelf.” —Thomas H. Lee, President, Lee Equity Partners, LLC Founder, Thomas H. Lee Capital Management,
LLC “As a pioneer in public equities, Nasdaq is excited to be partnering with Rosenbaum and Pearl on Investment Banking as they break
new ground on content related to IPOs, direct listings, and SPACs. We recommend the book for any shareholder and senior executive
looking to take a company public, as well as their bankers and lawyers.” —Adena Friedman, President and CEO, Nasdaq “Investment
Banking requires a skill set that combines both art and science. While numerous textbooks provide students with the core principles of
financial economics, the rich institutional considerations that are essential on Wall Street are not well documented. This book represents an
important step in filling this gap.” —Josh Lerner, Jacob H. Schiff Professor of Investment Banking, Harvard Business School Co-author,
Venture Capital and Private Equity: A Casebook “Valuation is the key to any transaction. Investment Banking provides specific step-by-step
valuation procedures for LBO and M&A transactions, with lots of diagrams and numerical examples.” —Roger G. Ibbotson, Professor in the
Practice of Finance, Yale School of Management Chairman and CIO, Zebra Capital Management, LLC Founder, Ibbotson Associates
“Investment Banking provides fresh insight and perspective to valuation analysis, the basis for every great trade and winning deal on Wall
Street. The book is written from the perspective of practitioners, setting it apart from other texts.” —Gregory Zuckerman, Special Writer, The
Wall Street Journal Author, The Greatest Trade Ever, The Frackers, and The Man Who Solved the Market Also available from the authors:
Investment Banking WORKBOOK Investment Banking FOCUS NOTES Investment Banking ONLINE COURSE
www.efficientlearning.com/investment-banking
As the publishing, film and music industries are dominated by Big Media conglomerates, there is often recourse to simplistic ideological and
conspiratorial readings of industry dynamics. Copyright, Creativity, Big Media and Cultural Value: Incorporating the Author explains why
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copyright is much more than a creator’s private property right or a mechanism through which corporations control cultural production and
influence mass consumption choices. The volume is grounded in extensive, painstakingly detailed and colourful original archival research into
business histories of major successful artists including Conan Doyle, Hall Caine, Margaret Atwood, Dame Nellie Melba, Radiohead and
Banksy, and the industries and genres that grew up around their activities. Chapters address big questions about how copyright generates
income and how distributions of profits are allocated in the publishing, film and music industries. It includes discussion of the creation of new
formats, the interplay between old media and new technologies, international copyright reform and cross-industry relations. Copyright,
Creativity, Big Media and Cultural Value is a wide-ranging and important resource for students and practitioners of law and policy, media
studies, cultural studies and literary history.
The fascinating story of a century-old automobile dynasty Fiat is one of the world's largest automakers, but when it made headlines by
grabbing control of a bankrupt Chrysler in 2009 it was unknown in the U.S. Fiat’s against-all-odds swoop on Chrysler---masterminded by
Sergio Marchionne, the Houdini-like manager who saved Fiat from its own near-collapse in 2005 – has made the automaker one of the most
unlikely winners of the financial crisis. Mondo Agnelli is a new book that looks at the chain of unpredictable events triggered by the death of
Gianni Agnelli in 2003. Gianni, the charismatic, silver-haired power broker and style icon, was the patriarch who had lead the company
founded by his grandfather in 1899. But Gianni's own son had committed suicide. Without a mature heir, the dynasty and Fiat were
rudderless. Backed by Gianni's closest advisors, his serious, shy, and determined grandson John plucked Marchionne from obscurity.
Together, they saved the family company and, inadvertently, positioned Fiat as a global trailblazer when the global storm hit. A classic story
of ingenuity and hard work, the book portrays a business dynasty that triumphed over adversity and family tragedy because of its own smarts,
sweat, and ability to bend the rules A an engaging tale for those interested in the stories behind the economic crash, the book contains neverbefore reported material about how Fiat succeeded in making Chrysler profitable where both Daimler AG and Cerberus, its previous owners,
had failed. A story for a wide audience, from car buffs, business readers, lovers of Italy, and anyone fascinated by the lifestyle of Europe's
most glamorous industrial dynasty, this book tells the tale of how Fiat achieved the seemingly impossible -- turning around an American
automotive icon everyone else had given up for dead.
Valuation and Dealmaking of Technology-Based Intellectual PropertyPrinciples, Methods and ToolsJohn Wiley & Sons
This volume describes recent market dynamics and gives a detailed overview of the globalisation of the information and communication
technology (ICT) sector and the rise of ICT-enabled international sourcing.
Forge the partnerships needed to win in an increasingly digital economy Written by insiders who have worked closely with strategic planners
at many of today’s leading organizations, Digital Deals provides a blueprint for planning and executing sound corporate partnering strategies.
You’ll explore the 5 classic deal structures—including mergers and acquisitions, joint ventures, minority equity investments, commerce
alliances, and spin-offs—and learn why traditional deal approaches no longer suffice in the New Economy. Case studies from Microsoft, Intel,
Cisco, AOL, and other big winners of the past decade illustrate various new approaches proven to work, as well as those that haven’t. This is
the place to look for specific guidelines for targeting prospective partners, selecting explicit deal rationales, executing deals successfully,
developing database and web-based information resources to support partnerships, and more.

This book fills an important gap in the literature and will be very useful both to students of intellectual property and
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practitioners confronted by the problem of valuing their patent portfolios. An excellent overview of an evolving and
challenging area, it provides the necessary background to thinking about the problem of valuation and describes all the
major methods in use, including the real options approach. Bronywn H. Hall, University of California, Berkeley, US In
depth knowledge and scientific approach are used to improve patent valuation techniques. . . a dream book for both
researchers and practitioners interested in identifying the value of creative minds. Bruno van Pottelsberghe, Solvay
Brussels School of Economics and Management, ULB, Belgium The Economic Valuation of Patents provides an original
and essential analysis of patent valuation, presenting the main methodologies to value patents in different contexts.
Starting with an analysis of the relevance of patent valuation from a strategic, economic and legal perspective, the book
undertakes a thorough review of the existing financial and qualitative valuation methodologies. The contributing authors,
IP experts from academia and business, discuss the application of valuation issues in various contexts such as patent
portfolio management, licensing agreements, IP litigation, IP-backed finance and accounting. For each topic, an
introductory theoretical background is provided and specific application contexts are then investigated. This
multidisciplinary book bridges theory and practice in a unique and novel way that will be appreciated by graduate
students, scholars and practitioners alike.
Preserving the Promise: Improving the Culture of Biotech Investment critically examines why most biotech startups fail,
as they emerge from universities into an ecosystem that inhibits rather than encourages innovation. This "Valley of
Death" squanders our public investments in medical research and with them, the promise of longer and healthier lives.
The authors explicate the Translation Gap faced by early stage biotech companies, the result of problematic technology
transfer and investment practices, and provide specific prescriptions for improving translation of important discoveries
into safe and effective therapies. In Preserving the Promise, Dessain and Fishman build on their collective experience as
company founders, healthcare investor (Fishman) and physician/scientist (Dessain). The book offers a forward-looking,
critical analysis of "conventional wisdom" that encumbers commercialization practices. It exposes the self-defeating
habits of drug development in the Valley of Death, that waste money and extinguish innovative technologies through
distorted financial incentives. Explains why translation of biotech discovery into medicine succeeds so infrequently that
it’s been dubbed the Valley of Death Uncovers specific decision-making strategies that more effectively align incentives,
improving clinical and financial outcomes for investors, inventor/entrepreneurs, and patients Examines the critical, early
stages of commercialization, where technology transfer offices and Angels act as gatekeepers to development, and
where tension between short-term financial and long-term clinical aspirations sinks important technologies Deconstructs
the forces driving biotech, recasts them in a proven conceptual framework, and offers practical guidance for making the
Page 3/12

Download File PDF Valuation And Dealmaking Of Technology Based Intellectual Property Principles Methods
And Tools
system better
This revised and updated edition of Nesheim's underground Silicon Valley bestseller incorporates twenty-three case
studies of successful start-ups, including tables of wealth showing how much money founders and investors realized from
each venture. The phenomenal success of the initial public offerings (IPOs) of many new internet companies obscures
the fact that fewer than six out of 1 million business plans submitted to venture capital firms will ever reach the IPO stage.
Many fail, according to start-up expert John Nesheim, because the entrepreneurs did not have access to the invaluable
lessons that come from studying the real-world venture experiences of successful companies. Now they do. Acclaimed
by entrepreneurs the world over, this practical handbook is filled with hard-to-find information and guidance covering
every key phase of a start-up, from idea to IPO: how to create a winning business plan, how to value the firm, how
venture capitalists work, how they make their money, where to find alternative sources of funding, how to select a good
lawyer, and how to protect intellectual property. Nesheim aims to improve the odds of success for first-time high-tech
entrepreneurs, and offers an insider's perspective from firsthand experience on one of the toughest challenges they face
-- convincing venture capitalists or investment banks to provide financing. This complete, classic reference tool is
essential reading for first-time high-tech entrepreneurs, and entrepreneurs already involved in a start-up who want to
increase their chances of success to rise to the top.
This book covers the different aspects, such as patents, trademarks and copyright of Intellectual Property (IP) from a
more practical business perspective. Intellectual Property and Assessing its’ Financial Value describes the differences
between regions, mainly the differences between the US and EU. In addition, several tools are presented for assessing
the value of new IP, which is of importance before engaging on a new project that could result in new IP or for licensing
purposes. The first chapter introduces the different types of IP and illustrating the business importance of capturing and
safeguarding IP, the second chapter discusses patents and other forms of IP with subsequent chapters exploring
copyright and trademarks in more detail, and a concluding chapter on the future of systems that can assess new IP
value. Introduces IP and various features from a business perspective Includes tools to assess the value of new IP
Provides a comprehensive and practical insight into IP Explores other forms of IP including designs, models, breeders
rights, and domain names Offers an applied approach to IP and systems to evaluate the value of new IP
Global financial markets might seem as if they increasingly resemble each other, but a lot of peculiar aspects qualify
different markets with different levels of development. Private equity investors can take advantage of these variations.
Structured to provide a taxonomy of the business, Private Equity and Venture Capital in Europe, Second Edition,
introduces private equity and venture capital markets while presenting new information about the core of private equity:
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secondary markets, private debt, PPP within private equity, crowdfunding, venture philanthropy, impact investing, and
more. Every chapter has been updated, and new data, cases, examples, sections, and chapters illuminate elements
unique to the European model. With the help of new pedagogical materials, this Second Edition provides marketable
insights about valuation and deal-making not available elsewhere. Covers new regulations and legal frameworks (in
Europe and the US) described by data and tax rates Features overhauled and expanded pedagogical supplements to
increase the versatility of the Second Edition Focuses on Europe Includes balanced presentations throughout the book
Valuing Nature presents a new set of nature-based investment areas to help conservationists and investors work
together to tackle problems such as climate change. The book examines the scope of nature-based impact investing,
offers tools for investors and organizations to consider as they develop their own projects, and shares tips on how
nonprofits can successfully navigate this new space. Case studies from around the world demonstrate how we can utilize
private capital to achieve more sustainable uses of our natural resources. William Ginn provides a roadmap for
conservation professionals, nonprofit managers, and impact investors to improve the management of natural systems.
Addresses significant developments in the valuation of early stage enterprises at fair value with emphasis on practical
applications—features a broad selection of case studies of early stage valuation Early Stage Valuation: A Fair Value
Perspective provides a comprehensive review of the current methodologies used to value Early Stage Enterprises
(ESEs) at fair value for financial reporting, investment, and mergers and acquisitions. Author Antonella Puca, Senior
Director with Alvarez & Marsal Valuation Services in New York, provides accurate, up-to-date information on recent
guidelines and new approaches for valuation assessments. This authoritative guide examines how to apply market
analysis, discounted cash flows models, statistical techniques such as option pricing models (OPM) and Monte Carlo
simulation, the venture capital method and non-GAAP metrics to ESE valuation. The text considers the most recent
AICPA, Appraisal Foundation and IPEV guidance, and examines developments in both academic research and venture
capital investor practice. Numerous real-world case studies illustrate early stage valuation suitable for structuring sound,
internally consistent business transactions. Covering current trends and the latest regulatory guidance in the area, this
book: Provides step-by-step guidance on practical valuation applications Reflects current standards for ESE valuation,
including the AICPA Guide to the Valuation of Portfolio Company Investments, the IPEV guidelines and guidance from
the Appraisal Foundation Covers new approaches to the valuation of ESEs with option pricing models, Monte Carlo
Simulation, calibration and non-GAAP metrics Offers an overview of start-up valuation Discusses how intangible assets
are impacting the valuation of ESEs The book also includes contributions from Neil Beaton, Andreas Dal Santo,
Alexander Davie, John Jackman and Mark Zyla. Early Stage Valuation: A Fair Value Perspective is an essential resource
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for valuation specialists, private equity and venture capital fund managers, analysts, attorneys, investment bankers,
regulators and auditors, and investors with interest in the private equity and venture capital industry.
This handbook of research is one of the few texts to combine Open Source Software (OSS) in public and private sector
activities into a single reference source. It examines how the use of OSS affects practices in society, business,
government, education, and law.
In a business climate marked by escalating global competition and industry disruption, successful mergers and
acquisitions are increasingly vital to the growth and profitability of many corporations. If history is any guide, 60 to 70 per
cent of new mergers will fail – and will destroy shareholder value. To date, analyses of the M&A failure rate tend to focus
on individual causes – e.g., culture clashes, valuation methods, or CEO overconfidence – rather than examining the
problem holistically. The Value Killers is the first book based on a holistic analysis of successful and unsuccessful
transactions. Based on research, interviews with top executives, and case studies, this book identifies the key causes of
failures and successes and offers prescriptions to increase the odds that future transactions will deliver all the anticipated
synergies. The Value Killers offers practical advice in the form of 5 Golden Rules. These rules will help managers and
boards to ensure that target companies are properly valued; potential synergies and risks are identified in advance;
checks and balances are installed to make sure that the pros and cons of the transaction are rationally and objectively
evaluated; mechanisms are created that will trigger termination of bad deals; and obstacles to successful post-merger
integrations are assessed (and solutions developed) before the deal closes. Each chapter includes questions for
executives considering future M&As to allow them to see whether they are on the right track or not.
For years, academic thinking on negotiations and auctions has matured in different silos. Negotiation theory focused on
deals between two parties, investigating psychological motivations and invoking ideas like 'best alternative to a
negotiated agreement.' Auction theory, on the other hand, focused exclusively on situations where multiple bidders were
involved and the highest bidder won. Harvard Business School professor Guhan Subramanian specializes in
understanding how deals. As he studied deals in the news, observed deals as a participant and invited legendary
dealmakers into his classroom, one commonality kept cropping up. Assets most often change hand not in a pure
negotiation or a pure auction, but by a mechanism that freely combines elements from both schools of thought.
Negotiators are 'fighting on two fronts' across the table, but also on the same side of the table with known, unknown, or
possible competitors. In Negotiauctions, Subramanian provides a lively tour of both negotiation and auction theory,
following those summaries with an in-depth look at his hybrid theory that includes strategies that readers can use in real
life situations. Along the way Subramanian employs multiple case studies, from studio negotiations over a new season of
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the TV show Frasier to his own experience purchasing a car. Classroom tested in one of the world's best business
schools, Negotiauctions is an indispensable how-to guide for anyone involved in the sale of high-value assets.
The highly experienced authors of the Guide to Intangible Asset Valuation define and explain the disciplined process of
identifying assets that have clear economic benefit, and provide an invaluable framework within which to value these
assets. With clarity and precision the authors lay out the critical process that leads you through the description,
identification and valuation of intangible assets. This book helps you: Describe the basic types of intangible assets Find
and identify intangible assets Provide guidelines for valuing those assets The Guide to Intangible Asset Valuation
delivers matchless knowledge to intellectual property experts in law, accounting, and economics. This indispensable
reference focuses strictly on intangible assets which are of particular interest to valuation professionals, bankruptcy
experts and litigation lawyers. Through illustrative examples and clear modeling, this book makes abstract concepts
come to life to help you deliver strong and accurate valuations.
Negotiation Excellence: Successful Deal Making is written by leading negotiation experts from top-rated universities in
the US and in Asia and its objective is to introduce readers to the theory and best practices of effective negotiation. The
book includes chapters ranging from: preparing and planning for successful negotiations; building relationships and
establishing trust between negotiators; negotiating creatively to create mutual value and win-win situations;
understanding and dealing with negotiators from different cultures; to managing ethical dilemmas.In addition to
emphasizing the link between theory and practice, the book includes deal examples such as: Renault-Nissan alliance;
mega-merger between Arcelor and Mittal Steel; Kraft Foods' acquisition of Cadbury PLC, Walt Disney Company's
negotiation with the Hong Kong government; and Komatsu, a Japanese firm's negotiation with Dresser, an American
firm.Following the success of the first edition, the second edition re-emphasizes the spirit of linking theory to practice with
two new chapters on emotions in negotiation and the Indian negotiation style.
"This book brings together scholars with significantly different backgrounds who share interests in the interplay between
trust and technology, presenting novel theoretical perspectives on the topics of trust and technology, as well as some
empirical investigations into the trust-building, trust-repairing, and trust-destroying practices in the context of
technology"--Provided by publisher.
"Mun demystifies real options analysis and delivers a powerful, pragmatic guide for decision-makers and practitioners
alike. Finally, there is a book that equips professionals to easily recognize, value, and seize real options in the world
around them." --Jim Schreckengast, Senior VP, R&D Strategy, Gemplus International SA, France Completely revised
and updated to meet the challenges of today's dynamic business environment, Real Options Analysis, Second Edition
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offers you a fresh look at evaluating capital investment strategies by taking the strategic decision-making process into
consideration. This comprehensive guide provides both a qualitative and quantitative description of real options; the
methods used in solving real options; why and when they are used; and the applicability of these methods in decision
making.
One of a kind learning package on Investment Banking by experts Rosenbaum & Pearl that includes Book,
Downloadable Models + Online Course (practice questions, lecture videos). Get the foundation you need for success on
Wall Street! In the aftermath of the subprime mortgage crisis and ensuing credit crunch, the world of finance is returning
to the fundamentals of valuation and critical due diligence for M&A, capital markets, and investment opportunities. This
involves the use of more realistic assumptions governing approach to risk as well as a wide range of value drivers. While
valuation has always involved a great deal of "art" in addition to time-tested "science," the artistry is perpetually evolving
in accordance with market developments and conditions. This unique learning experience, from bestselling authors and
investment banking experts Joshua Rosenbaum and Joshua Pearl, provides insight on technical valuation fundamentals
as well as practical judgement skills and the industry perspective needed to succeed on Wall Street. This comprehensive
learning package includes: Investment Banking: Valuation, Leveraged Buyouts, and Mergers & Acquisitions, 2nd Edition
- the highly accessible and authoritative guide to corporate valuation Access to five downloadable valuation model
templates, including Comparable Companies Analysis, Precedent Transactions Analysis, Discounted Cash Flow
Analysis, Leveraged Buyout Analysis, and M&A models Six-month access to online Wiley Investment Banking Valuation
Course featuring bite-sized lessons, over five hours of video lectures, 100+ practice questions, and other investment
banking study tools Whether you’re just starting your career in investment banking or looking to dive deeper into
valuation, Investment Banking: Valuation Models + Online Course will help you navigate the world of price mergers,
acquisitions, and buyout transactions and gain real-world experience with the fundamental analytical tools and
methodologies used in valuing companies.
In this book, esteemed television executive and Harvard lecturer Ken Basin offers a comprehensive overview of the
business, financial, and legal structure of the U.S. television industry, as well as its dealmaking norms. Written for
working or aspiring creative professionals who want to better understand the entertainment industry — as well as for
executives, agents, managers, and lawyers looking for a reference guide — The Business of Television presents a
readable, in-depth introduction to rights and talent negotiations, intellectual property, backend deals, licensing, streaming
platforms, international production, and much more. The book also includes breakdowns after each chapter summarizing
deal points and points of negotiation, a glossary, a list of referenced cases, and a wealth of real-world examples to help
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readers put the material into context.
Discover how artificial intelligence can improve how your organization practices law with this compelling resource from the creators
of one of the world’s leading legal AI platforms. AI for Lawyers: How Artificial Intelligence is Adding Value, Amplifying Expertise,
and Transforming Careers explains how artificial intelligence can be used to revolutionize your organization’s operations. Noah
Waisberg and Dr. Alexander Hudek, a lawyer and a computer science Ph.D. who lead prominent legal AI business Kira Systems,
have written an approachable and insightful book that will help you transform how your firm functions. AI for Lawyers explains how
artificial intelligence can help your law firm: Win more business and find more clients Better meet and exceed client expectations
Find hidden efficiencies Better manage and eliminate risk Increase associate and partner engagement Whether focusing on small
or big law, AI for Lawyers is perfect for any lawyer who either feels uneasy about how AI might change law or is looking to
capitalize on the evolving practice. With contributions from experts in the fields of e-Discovery, legal research, expert systems, and
litigation analytics, it also belongs on the bookshelf of anyone who’s interested in the intersection of law and technology.
Describes a method of negotiation that isolates problems, focuses on interests, creates new options, and uses objective criteria to
help two parties reach an agreement
Companies of all sizes have been initiating international transactions--mergers and acquisitions, joint ventures, strategic alliances,
and private placements--in record numbers. Targeted due diligence is crucial to effectively research, value, and complete these
complex deals. With an evolving climate of uncertainty and new, unpredictable threats to business, it is more essential than ever
before. Due Diligence for Global Deal Making is an invaluable guidebook for companies trying to capitalize on the opportunities in
both developed and emerging cross-border markets. All too often global transactions fail to meet the parties' expectations, and the
leading culprit is inadequate due diligence. Especially when the target partner lacks a financial performance track record and
significant assets, expanding businesses must answer difficult questions, such as: Why (if at all) do this deal? What are the rules
going in, and what happens if things go wrong? Where are the tax, legal, financial, and operational traps, and what are the
opportunities? This book provides what’s needed to avoid devastating mistakes and to master the steps that ensure success:
Expert analysis, insights, and strategies from experienced practitioners and leading authorities in cross-border matters In-depth
coverage of critical topics decision makers need to understand in order to succeed in cross-border transactions--from corporate
planning to operational, financial, legal, tax, accounting, and people/organizational considerations Best practices of corporate
investors and professional advisers in conducting critical due diligence Noted experts discuss critical topics corporate
executives--and all those involved with their company's legal, operational, accounting, and tax matters--need to know to
successfully complete complex global transactions today.
Accelerating the transition of new technologies into systems and products will be crucial to the Department of Defenses
development of a lighter, more flexible fighting force. Current long transition times-ten years or more is now typical-are attributed to
the complexity of the process. To help meet these challenges, the Department of Defense asked the National Research Council to
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examine lessons learned from rapid technology applications by integrated design and manufacturing groups. This report presents
the results of that study, which was based on a workshop held to explore these successful cases. Three key areas emerged:
creating a culture for innovation and rapid technology transition; methodologies and approaches; and enabling tools and
databases.
"In this book, we attempt to cover some frequently asked questions on intellectual property and intangible assets and to engage in
brief discussions on the subject of identifying value. We identify many of the main types of intellectual property and intangible
assets. We also look at the primary, traditional, and not-so-traditional methods of valuing these assets and include case studies
and various situations in which the valuation of these assets is required." -- from the Introduction, p. 3.
Beatrice Bressan brings together a number of outstanding examples of successful cross-disciplinary technology transfer
originating in fundamental physics research, which dramatically impacted progress in biomedical research and clinical
applications. Many of these examples were developed at CERN, a hotbed of fundamental inventions in particle physics. Additional
sections of the book deal with knowledge management and technology transfer including its economic aspects. While each
chapter has been drafted by an expert in the field, the editor has carefully edited the whole book, ensuring a coherent overall
structure. A must-have for policy makers, technology companies, investors, strategic planners in research and technology, as well
as attractive reading for the research community.
Applying practical tools to the volatile process ofnegotiating Prognosticators apply Monte Carlo Analysis (MCA) to determine
thelikelihood and significance of a complete range of future outcomes;Real Options Analysis (ROA) can then be employed to
develop pricingstructures, or options, for such outcomes. Richard Razgaitis'Dealmaking shows readers how to apply these
powerful valuationtools to a variety of business processes, such as pricing,negotiating, or living with a "deal," be it a technology
license,and R&D partnership, or an outright sales agreement. Dealmakingdistinguishes itself from other negotiating guides not
only bytreating negotiations as an increasingly common situation, but alsoby presenting a tool-based approach that creates
flexible,practical valuation models. This forward-thinking guide includes avariety of checklists, case studies, and a CD-ROM with
theappropriate software. Richard Razgaitis (Bloomsbury, NJ) is a Managing Director atInteCap, Inc. He has over twenty-five years
of experience workingwith the development, commercialization, and strategic managementof technology, seventeen of which have
been spent in thecommercialization of intellectual property.
Describes the principles and methodologies for crafting and executing a successful business-aligned IT strategy to provide
businesses with value delivery.
Comprehensive coverage of the issues, methods, and art of valuing and pricing early-stage technologies To develop or not to
develop; to license or not to license; what price will be a true reflection of the product's value from both the buyer's and seller's
point of view? These questions are crucial to companies dependent on intellectual property-particularly technology companies,
universities, and biotech companies. The risks associated with early-stage technology are high, and decisions must often be made
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years before any potential product will reach the market. In Early-Stage Technologies: Valuation and Pricing, Richard Razgaitis
presents TR-R-A-DE(TM), a comprehensive approach to determining the future of new technologies based on technology rights,
risk assignment, the art of deal-making, and deal economics. He considers the key components involved in a licensing transaction,
offers a detailed presentation of six valuation methods for intellectual property, examines risk in both quantitative and qualitative
terms, and explores the negotiation strategy and structuring of agreements that are the keys to the art of technology rights dealmaking. Early-Stage Technologies is an indispensable tool for anyone involved in the development, valuation, and licensing of
intellectual property, the most valuable resource and driving force of the information age.
Information technology (IT) is an essential core of the economy today. Corporations and governments worldwide rely on it to drive
their core strategy and develop and execute business models. Amounting to over 3.7 trillion US dollars of worldwide spending, the
growing significance of the IT industry in the global economy is now well established. Hence, it is crucial to understand the
marketplace within which it exists, and this book presents a systematic analysis of the processes, techniques, and methods
involved in IT sales and marketing. In Selling IT, the book: Integrates a large IT provider’s selling process with the enterprise
user’s IT buying process to highlight the nuances of selling, marketing, and developing IT solutions that create value for
customers. Discusses various key concepts such as value-based IT selling, business case for IT acquisition, vendor evaluation
and management, account and customer relationship management, customer segmentation, and techniques for customer
acquisition and retention. Analyses the challenges and opportunities involved in selling digital IT and examines the evolution of
jobs and careers based on the changed IT landscape. Includes lesson plans, case studies, and chapter-wise practice questions to
support teaching and learning. The book boasts a robust theoretical foundation supported by a clear exposition of concepts and
management theories. It will be of benefit to professionals using organisation-mandated selling processes. Young executives with
a technology background looking for a sales and marketing career in the IT industry can also effectively use this book. It will also
be an essential read for scholars and researchers in B2B marketing, IT consulting, technology sales, and digital transformation.
National intellectual property (IP) systems can play a pivotal role in fostering innovation and knowledge diffusion. This report
analyses Kazakhstan’s IP system with regards to its support of the country’s innovation performance.
Why Tech-Powered Sales? In tough markets and with more and more people working remotely, creating quality sales pipeline in
traditional ways is more challenging than ever. As sales technologies continue to evolve and advance, developing technical
quotient (TQ) is an essential element of sales success. In Tech-Powered Sales, two record-setting experts on sales, and a bestselling author on sales leadership, combine to provide practical guidance on how professional sellers can maximize results with an
effective sales tech-stack to power-up sales effectiveness for outstanding results. In these pages, sales superstars Justin Michael
and Tony Hughes: Reveal the strategies and techniques that enable you to break through with difficult to reach buyers Teach you
how to lift your TQ with insight into how sales technologies can be employed for maximum benefit Enable you to make the jump
from being a laggard to the superuser within your sales team delivering leading results Show you how to thrive in the fourth
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industrial revolution to leverage technology rather than be at risk of being replaced by AI and automation.
Are you looking for a comprehensive approach to determining the future of new technologies based on technology rights, risk
assignment, the art of deal-making, and deal economics? This indispensable tool provides you with complete coverage of the
issues, methods, and art of valuing and pricing early-stage technologies including backgrounds in the core concepts, sources of
value, methods of valuation, equity realizations, and negotiation strategies--all based on the author's real-world experiences. Order
your copy today!
Determine a company's value, what drives it, and how to enhance value during a M&A Valuation for M&A lays out the steps for
measuring and managing value creation in non-publicly traded entities, and helps investors, executives, and their advisors
determine the optimum strategy to enhance both market value and strategic value and maximize return on investment. As a
starting point in planning for a transaction, it is helpful to compute fair market value, which represents a “floor” value for the seller
since it by definition represents a value agreed upon by any hypothetical willing and able buyer and seller. But for M&A, it is more
important to compute investment value, which is the value of the target company to a strategic buyer (and which can vary with
each prospective buyer). Prepare for the sale and acquisition of a firm Identify, quantify, and qualify the synergies that increase
value to strategic buyers Get access to new chapters on fairness opinions and professional service firms Find a discussion of
Roger Grabowski's writings on cost of capital, cross-border M&A, private cost of capital, intangible capital, and asset vs. stock
transactions Inside, all the necessary tools you need to build and measure private company value is just a page away!
In Selling the Intangible Company, Thomas Metz helps entrepreneurs and venture capitalists to better understand the process of
selling a company whose value is strategic. He addresses all the key issues surrounding the sale of a company in which the value
is in its technology, its software, and its know-how–but has not yet shown up on its balance sheet. Filled with in-depth insights and
expert advice, this book provides essential information for business professionals and technology CEOs who need to understand
the nuances of selling a company with intangible value.
Written by leading experts from across the world, this Handbook expertly places intellectual property issues in technology transfer
into their historical and political context whilst also exploring and framing the development of these intersecting domains for
innovative universities in the present and the future.
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